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NEW CAR SALES CONDITIONS SPOTTY 


INDIANA PLANT 
SCHEDULES FOR 
JULY UNCHANGED 


Bantam Austin Attracts 
Large Gallery Over 
Week End 


| NDI ANAPOLIS, Ind., July 

2.—No changes in pro- 
duction schedule of local au- 
tomotive plants were an- 
nounced excepting that it was 
understood a slight drop in 
output would go into effect at 
the assembly plant of the 
Ford Motor Company: 

The July figure, said to be in 
the neighborhood of 150 cars daily, 
is still only five cars below the 
peak attained prior to this year 
when the early spring business 
boosted the daily total to nearly 
200 cars. The five-day week is in 
effect at the Ford plant. 

Several. ofthe other plants con- 
tifiiéd to operate on four-day scales 
in order to keep as many workmen 
as possible on the pay roll. At the 
inner tube factory of the United 
States Rubber Company, however, a 


night shift has been employed in 
some departments 
Introduction of the American 


Austin here over the week-end cli- 
maxed the closing days of June, 
which were marked by summer 
dullness although there was less 
of a downward movement in pro- 
duction and distribution than in 
normal years, employment reports 
showing only a meager falling off 
from the peak of the 1930 spring 
season. _ 

The Austin’s formal announce- 
ment proved to be nothing short of 
a sensation, crowds jamming the 
sidewalks in front of the showrooms 
early in the morning before the 
doors were opened and continuing 
to storm the place throughout the 
day 

Saturday caused 


night visitors 


such a congestion in the streets that 


(Continued on page 12) 


 Peemit Light Teaches at 


N. Y. National Show 


New York, July 2—It was an- 
nounced here today at headquarters 
of the National Automobile Cham- 
ber of Commerce that the show 
committee of that organization had 
decided to permit light motor 
trucks to be shown at the annual 
New York National Automobile 
Show, January 3-10, 1931. 

The light trucks are to be shown 
on the third floor of Grand Central 
Palace. Truck manufacturers are 
very much interested in this oppor- 
tunity to show their light units, as 
this is the first time in many years 
that any provision for this type of 
vehicles has been made at the na- 
tional shows. 


CHRYSLER OUTLINES 
RECENT PROGRESS 


New York, July 2.—Stockholders 
of Chrysler Corporation received 
yesterday with their dividend 
checks for the second quarter this 
year a letter from W. P. Chrysler, 
chairman of the board, outlining 
what has been accomplished since 
the purchase of the Dodge proper- 
ties two years ago. 

Mr. Chrysler-says:— 

“Two years ago 
Chrysler Corporation 
the Dodge properties and 
took a far-reaching program of 
manufacturing, distributing and 
product development. It may be 
of interest, therefore, to our in- 
creasing number of stockholders to 
point out at this time that in five 
important respects this company 
occupies today a new and more 
advantageous competitive posl- 
tion in the automobile industry 
than ever before. 

“1. Productive facilities have 
been rounded out and improved so 


next month 
purchased 
under- 


that plants are operating at new 
high standards of efficiency and 
quality of output. 

“2. Distributive facilities have 
been expanded so that C#irysler- 
built automobiles are more widely 
marketed. 

“3. Chrysler Motors’ line of prod- 


ucts has been broadened so that the 
company now competes in every 
price field from the lowest up. 

“4. The corporation's financial 
strength has been so fortified that 
it has been able to weather an ex- 


(Continued on page 12) 


Chevrolet and Yellow Cab 
Junk 8,000 Cars in-Chicago 


CHICAGO, July 2.—Motor car 

dealers here are giving special 
attention and study just now to 
plans for “junking” automobiles 
that have outlived their usefulness. 
Operations at the exterminator 
plant of Arthur L. Jeffery at 2435 
S. Loomis St. are proving of par- 
ticular interest, for this is where 
the Chevrolet dealers of Cook 
County and the Yellow Cab Com- 
pany send cars to be scrapped. 
The Jeffery establishment, inci- 
dentally, has handled 8,000 auto- 
mobiles and taxicabs during the 
past year. 

When a machine arrives at the 
Jeffery plant the glass, tires and 
batteries are first removed, to be 
sold to dealers in these articles. 
The radiator is taken off, smashed 
and “sweated” for its various metals. 
Then the cars are piled up by means 
of a crane, sprayed with gasoline 
and set aflame. The fire removes 


» all wood and upholstering. 


After the metal has cooled an 
acetylene torch is used to cut the 
ies into small strips of a size 


convenient for shipment by rail to 
Mayfair, where a foundry makes 
railroad tie plates. Steel is also 
sent to Gary, where the mills purify 
it and roll out structural beams with 
thes aid of new alloys. The cast 
iron, such as flywheels and engine 
blocks, is sold to automobile fac- 
tories where it is melted and re- 
turned to useful service. 


“We get about $10 to $12 worth 
of metal from a car,” states Mr 
Jeffery. “The tires, battery and 


glass add only a few dollars to the 
salvage. With these figures it is 
evident that we cannot compete 
with the junk men who resell the 
cars or peddle worn out parts. Our 
main service is the elimination of 
machines that are public menaces 
and a bane to the automobile in- 


dustry. We, therefore, have to de- 
pend upon the financial assistance 
that is given by Chevrolet and 


Yellow Cab.” 
Members of the Chicago Automo- 


bile Trade Association are in thor- | 


(Continued on page 12) 


MARMON APPOINTS 
NOLAND ASSISTANT 
GENERAL MANAGER 

















P. H. NOLAND 


Indianapolis, July 2.—G. M. 
Williams, Marmon president, has 


announced the appointment of P. 
H. Noland as assistant general 
manager of the Marmon Motor 
Car Company and at the same 
time has made _ public several 
other changes and promotions in 
the manufacturing and adminis- 
trative departments of the com- 
pany. 

E. C. Badger. recently named 
treasurer, has relinquished the du- 
ties of that office to become vice- 


(Continued on page 12) 


KISSEL TO PRODUCE 
NEW FRONT-DRIVE CAR 


Hartford, Wis., July 2.—Produc- 
tion of a new front wheel 
automobile will be under way at the 
plant of the Kissel Motor Company 
in this city in about two weeks, ac- 
cording to G. A. Kissel, president 
and general manager 

| Material is being received for the 
new product, assuring output soon, 
Mr. Kissel said. The initial schedule 
will be ten cars a day, this to be 
increased to twenty later. The new 
car will be known as the Kissel- 
Ruxton and will be made under 


drive 


Pennsylvama Cuts 
Gasoline Tax | Cent 


Philadelphia, July 2.—Pennsy]- 
vania motorists will save $9,000,000 
by the reduction in the gasoline tax 
when for the first time in the 
history of the state the gasoline 
tax has been lowered. 

The Keystone Automobile Club, 
with its huge membership, fought 
alone, in the last days of the legis- 
lative battle of 1929, against the in- 
crease in the tax from 3 cents to 
4, as unjust, and forced a compro- 
mise, so that for the first time a 
gasoline tax was passed with a one- 
year limitation, which has now ex- 
pired. The club is staging a big 
celebration at its new headquarters 
in the old Willey Building, Broad 
and Vine streets, to which the 
public is invited to hear the guests 
of honor— Benjamin G. Eynon, 
commissioner of motor vehicles, of 
Pennsylvania, and Harold G. Hoff- 
man, commissioner of motor 
vehicles, of New Jersey, make a few 
remarks. 


N. A. C. C. SENDS ENVOY 
TO SOUTH AMERICA 


New York, July 2.—Using mo- 
tion pictures showing exactly how 
to start and operate a motor car, 
the field representatives of the 
National Automobile Chamber of 
Commerce are turning potential 
buyers into actual buyers in many 
foreign countries. 

The film illustrating 
operation is intended to 
the timidity of people who, 
ing it something too difficult 
them to master, hesitate even 
ask a dealer for a demonstration. 

Henry S. Sterling, N. A. C. 
representative now traveling in 
South America, reports this film 
enthusiastically received every- 


motor car 
overcome 
think- 
for 
to 


where Audiences included many 
women and girls who are eager to 
drive and are doing so in ever- 


growing numbers to the consterna- 
tion of the conservative element 

Mr. Sterling also has sev@ral 
films dealing with the construction 
of low cost roads and the value of 
automobiles in contributing to a 
country’s economic welfare. On his 
present tour he will visit 150 cities 
in South America Eleven success- 
ful meetings were held in Vene- 
zuela with a total attendance of 
over 7,000 people, including Caracas 
with more than 1,700, in the largest 
theater in the city 


NASHVILLE, TENN., 
DEALERS EXPECT 
TURN FOR BETTER 


Chrysler Units Make 
Good Showing in 


Indianapolis 
EW YORK, July 2.—Re- 
tail sales conditions in 
the passenger car field are 


spotty at the turn from June 
into July, according to a sur- 
vey conducted in Nashville, 
Tenn., Cincinnati, O., and In- 
dianapolis, Ind., by represen- 
tatives of Automotive Daily 
News this week. 

While in Nashville, the feeling Is 
that the turn for the better is defi- 
nitely at hand, in Cincinnati a feel- 
ing of pessimism still prevails. The 
Cincinnati pessimism, however, ap- 
pears to be based on the outlook 


for less business in the last half of 
the year than in the first half. 
Such a condition is always present 
in the automobile industry and un- 
less the dark outlook is based on 
more than that, it is really with- 
out foundation. Business is mixed 
in Indianapolis. 

The general feeling for the coun- 
try as a whole is that July and 


dull months, but that 
will begin the revival 
that will carry over into next year 
until the return to normal condi- 
tions has been achieved. 


August will be 
in September 


AJ ASHVILLE, Tenn., July 2 
+ (UTPS).—There is a changed 
condition along Automobile Row 
jin Nashville. You can sense the 
spirit prevalen tamong the dealers 
and distributors. They are on the 
qui vive. They admit below normal 
conditions, but are preparing to 
even up the score during the 
coming transition frem bad to 
good business, which they believe 
is at hand. 


“How can the factory help the 
dealers and distributors, and at the 
same time maintain, or increase, 


(Continued on Page 2) 


Illinois New Car Sales - 
In June Show Decrease 


patents of the New Era Motors, Inc. 
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Production, 


h EW YORK, July 2.—Recetpt 
of complete new passenger 
car registration returns from 


Illinois for June reveals total re- 
tail sales in that state during the 


month of 16,339, as compared 
with 23,046 in May and 23,208 in 
June, 1929. 


This was a decline of 29 per cent. 
from both the level of the preced- 
ing month and that of the corre- 
sponding period of last year. The 
drop from May was slightly greater 
than the normal seasonal decline. 


For the first six months of the 
year new car. registrations in 
Illinois totaled 108,892 units, as 


compared with 135,581 in the corre- 
sponding period of last year, a de- 
cline of 19 per cent. This showing 
in the first six months by Illinois 
is somewhat better than the record 
for the entire country as a whole, 
the aggregate sales decline in all 
|the states having been around 23 
| per cent., according to current esti- 
mates. 

Here is the [Illinois record month 





by month for 1930, as compared 
with last year:— 
1930 1929 

January ...... 12,555 14,813 
February . 13,678 13,707 
ee Rarer 20,859 25,252 
DE ea aae kas 22,415 29,765 
BO ore a asa aia 23,046 28,836 
Se ee 16,339 23,208 

Totals . 108,892 135,581 


Both Ford and Chevrolet registra- 
tions in June held close to the levels 
for June, 1929, and for the first half 
of the year both showed increases 
over the first six months of 1929. 

Ford sales were 6,752, as against 
6,742 in June, 1929, and for the first 
six months Ford registrations were 
42,958, as compared with 37,944, a 
year ago, a gain of 13 per cent. 

Chevrolet registrations in June 
were 3,117, as against 3,333 a year 
ago, and in the six months’ period 
were 23,777, as compared with 22,934 
in the similar 1929 period, a gain of 
3 per cent, 
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Nashville Dealers Confident 


Upward Turn 


in Sales at Han 


(Continued from Page 1) 


their own profits?” one dealer was 
asked. 

“They can help us, help them- 
selves and help everybody concerned | 
if they will increase their bonus on | 
junked automobiles. If all models | 
older than 1927 were bought up and 
junked and the losses distributed 
equally among all branches of the 
industry, from the raw-material 
field down to the dealer. the in- 
creased business during the next 
three years would repay the losses 
incidental to the removal of the, 
junked cars ten times over.” 

One new automobile entered 
Nashville in June, the Austin. 
Speaking of the bantam transporta- 
tion unit. H. A. Batchelor, president 
Batchelor Motor Company, distrib- 
utor for the American Austin Car 
Company. said: 

“It brings marked relief to the 
parking situation now acute in 
Nashville, for, with the Austin, the 
family car can be used for family 
transportation, while the bantam 
serves the every-day requirements 
for individual transportation.” 

Batchelor Motor Company has 
been appointed De Soto and Plym- 
outh dealer as well as distributor 
for the Austin. 

“How has the recession in residen- 
tia] building affected the dealers in 
smal] cars?” one dealer was asked. 

“Not seriously,” he replied. “Con- 
tractors and the building trade. who 
do not have as much money to 
spend on automobiles now as they 
did when business was better, are 
getting away from the _ higher- | 
priced cars in favor of the smaller 
models.” 

“Has the advent of the chain 
store affected the automobile busi- 
ness in Nashville one way or an- 
other?” this dealer was asked. 

“Yes. Fifty chain stores of vari- 
ous classes are taking the profits 
from 400 or 500 independent mer- 
chants who have been buying auto- 
mobiles in the st, but are unable 
to do so now that their businesses 
are not showing a profit.” 


“How long do you expect the 
present cycle of slow business to 
jJast?” a dealer in medium priced 


automobiles was asked. 

“It may last until the first of the 
year, generally, but business will be 
good here in Nashville by late fall. 
There is enough business construc- 
tion already scheduled to start 
within the next thirty days to as- 
sure a decided improvement in lo- 
ca] conditions, and in my opinion 
the South as a whole is in about 
the same condition.” 

“What is needed most to bring 
business back to normal?” a Nash- 
ville distributor for one of the 
bigher priced automobiles was 

e 


“Only one thing—restoration of 
confidence! Energy plus integrity 
plus firm set jaws is what is needed 
right now. Inventories are lower | 
now than ever before, and automo- | 
biles are being worn out every day. 





| De Soto and Dodge, 


A condition of that kind cannot 
last long. The desire for automo- 
biles is Just as great as it ever was, 
and _ the blic will eventually 
gratify its desire if it is compelled 
to create employment that will 
finance automobile ownership.” 
In an effort to obtain an idea that 
might be of some value to dealers 
throughout the country, this same 
dealer was asked how he planned 


had been brought about by reduced 
sales and lowered used car prices. 
“We are going after a new class 


of business that heretofore 


Chrysler Cars Make Excellent 
Showing in Indianapolis Area! 


NDIANAPOLIS, Ind., July 2.— 
With registrations for In- 
diana polis for the first five months 
of the current year showing a de- 
cline of 30 per cent. or more, the 
sales records of the Chysler units 
as a whole are decidedly out- 
standing. 
Even the volume leaders, Ford and 


Chevrolet. which in other parts of, 


the country have been able in some 
instances to exceed last year’s 
figures, have shown greater reces- 
sions than the Chrysler group, Ford 
falling off about 7 per cent., while 


' Chevrolet, with its local dealers de- 


voting most of their time to putting 
used car branches in order, has gone 
down almost 40 per cent. 

Led by two straight eights, the 
the Chrysler 
units have made consistent head- 


way throughout the spring season, 
and with the exception of April 
have shown an_ increase’ each 


month over the previous month. 
Although De Soto reached its 
peak 
haps as a reaction from the Feb- 
ruary show here, where it was par- 
ticularly outstanding, the recent 


¢ from last year: 


DeSoto 
Ag ae ee ee 
JAMURTY, IGDE  vcccecesccs 21 
February, 1930 45 
Pebruary, 1920 ccccoccesses 7 
March, 1930 80 
SS i — PP errr ore 60 
Po ae | eee eerie 66 
co Si | ery ee . 
ER ee . 59 
Pe Sn sc hecuetecnceewe xs 68 


Business at Lower Levels During 
Summer Expected in Cincinnati 


(CINCINNATI, July 2. — With 

dealer profits for the first six 
months of 1930 25 to 30 per cent. 
less than in the same period last 
year, and about 10 per cent. be- 
low the first six months of 1928, 
according to L. G,. Patterson, 
and a di- 


Chrysler distributor 





DEALER’S JOY 


An EXTRA TIRE and tube, an ex- 


tra rim, another tir 


e cover, all go on 


the same cash ticket with T-N Dou- 


ble Carriers. This 
dealer, 
tire trouble worry, 


RETAIL PRICE 


and comfort, 


means joy for the 
freedom from 
for the car owner. 


{ Chevrolet 6, 1929-30, $4.00 
(Other Cars, $3.00 Per Set 


Thompson-Neaylon Mfg. Co. 


3545 South Morgan Street 
Chicago, Ill. 


| to meet the reduced profits that | 


has ' 


in sales during March, per-| 


| been neglected by every one—the 
| home owners, who live near trans- 
tion lines and have not yet felt 
the need of an automobile in their 
daily business, and, consequently, 
| feel that an automobile for pleasure 
| is 2 luxury that they should forego. | ff 
We are going to convince that class | | 
otherwise, through an_ intensive | f 
| canvass of a list of prospects of this | f 
| class. | 
“We will, of course, keep our ex- | 
perience down to the minimum. | 
consistent with good business. We! 
will not sacrifice our profits on new | 
cars by making allowances on trade- | 
ins that will not sell for at least | 
what we pay for them. However, | 
we welcome the opportunity to take | 
a loss on any trade-in that we can | 
junk, because every junk automo- 
bile removed from the streets and 
hignways creates one more potential 
prospect for a new automobile.” 





* #*# 


Meving Day at Durant Offices. 
* * 
Miss Jessie M. Holt Honored. 


* . * 


Louie Miller’s New Job. 
— aa ~ 


* 


* 





URANT executives and the entire office organization, 
introduction of the new six has s from A. I. Philp down, are moving from the general 
had a steadying effect upon the De! offices in the Maccabee Building on Woodward Avenue, this 





tinued to show an increase during} "lh? . eee Ff . 
every month of the year, and while| his move has been contemplated for some time and 
brings the entire organization under one roof. 
rect dealers, that the peak was 
in May, when sixty-three 
the Reo Motor Car Company, was recently presented 
hevrolet in the county, June sales; _- , P x A F 
paid Deda Well up among the| With a diamond pin commemorating the fifteenth anniver- 
ning somewhat behind the 1929} ty A 
monthly figures during the first four) only among the Reo officials, but also among publishers of 
able revival of activity, resulting from i . ; ; ' : 
price reductions in both lines and OUIE MILLER is at it again. He just can’t help driving 
cars from coast to coast, and now he is in for a long 
Both reached new high marks for | 
the year, Plymouth more than} 
It will be remembered that Mr. Miller is the man who 
consistency of the Chrysler units in} first smashed the coast-to-coast record in an automobile and 
the local field. where the entire 


Soto column in the registration] . f 2 
tables. Dodge, however, has eon-/ City, to the factory at Lansing, Mich. 
it is expected by J. C. Scanlan, head| 
of the J. C. Scanlan Company, di- ; ‘ re 
ISS Jessie M. Holt, assistant advertising manager of 
registrations brought Dodge into a 
tie. for third place behind Ford and | 
leaders. |sary of her connection with Reo 
Cc sl Ply h cars, run-|°* y ° ha ‘ 
uryeter and Piymouth cars Miss Holt has a very wide business acquaintance, not 
SS 4 aca ee magazines throughout the United States and Canada. 
i ‘ * + * 
from new dealer arrangements and 
new models in the Plymouth lines. | . 
grind, probably one of the longest, although perhaps not the 
dauttinns tes otevians bert taanth. most grueling, he has ever attempted. 
The following table proves the 
group has lost less than 3 per cent.| them a year or so later smashed the record from the Pacific 
to the Atlantic coast and back again. 


— eee al Plymouth Totals He started out last Tuesday in a Dodge eight and will 
32 20 2 *) | drive it back and forth from coast to coast, piling up hun- 
26 12 12 95 | dreds of thousands of miles, just to show what this automo- 
= = 7 om bile can take in the way of punishment. We commented on 
46 50 18 174 | this Dodge endurance test in our column yesterday. 

42 28 15 lol * * * 
a = bo beg Warren S. Hills has just come to Detroit as dis- 
39 44 54 205 trict manager of the Fisk Tire Company, under Col. 


C. M. Piper, general sales manager. 

Mr. Hills comes from the factory at Chicopee Falls, 
Mass. For some time he has been Eastern sales man- 
ager with headquarters at the home office. He will 
have his headquarters in the newly completed factory 
rector of the Cincinnati Auto branch in this citv. 

Dealers’ Association, added to the ° 
general feeling that business for 
the last half of this year will fall 
below the January to July period, 
a rather pessimistic attitude pre- 
vails in automobile ranks. While 
conditions in Cincinnati are de- 
clared to be better than ivr most 
cities, there is much room for im- 
| provement, and smal! prospect 
| for any upward trend in the near 
| future. 
Construction of a new passenger | 
terminal involving $200.000,000, and 
|two skyscrapers is relieving the 





7 co ° 
E. S. Dodge has been transferred from the Cham- 
pion Spark Plug Company’s Rocky Mountain sales ter- 
ritory to the southern Michigan territory. with head- 
quarters in Detroit. He succeeds E. A. Stone, repre- 
sentative in this field for eight vears. 
* + * 
Charles E. Sorensen, chief engineer of the Ford 
Motor Company, has just ordered a new all-steel 143- 
foot private vacht from Henry J. Gielow, Inc. The 
yacht will cost $500,000 and will be built at Bath, Me. 
It will be powered by two Diesel engines of 400 horse 


; unemployment situation, but with- ais ° 
out any visible effect on automo- power each. The boat will be used on the Great Lakes 
bile demand. A survey among and along the East Coast. 


members of the C. A. D. A. reveals 
unanimous opinion that the last 
| half of the year will show a decided 
falling off. 
Dealers realize 


* + 
i yt will soon have a new city gateway costing $2,- 
000,000. This is the Fort super-highway, which will 
afford one of the finest traffic arteries entering the city, with 
a right of way of 204 feet. Edward N. Hines, chairman of 
the Wayne County Road Commission, made the announce- 
ment of this new highway. , 

* 

WO automobile manufacturing companies in southern 
Michigan will announce new lines of eight cylinder cars 
within the next three weeks. Neither has made eights before 
this time, confining their efforts to sixes. However, demand 
for eights has become so great they are entering this field. 

* + 


* 
A output is at a low figure at the present 
time due to the fact that several of the factories are 
closed for their annual vacation periods. 
. * k 
J. H. Bohannon, president of Peerless, in Cleveland, 
has taken a hand firmly for the dealer and is advertising 
fourteen cardinal points in a new dealer platform which 
he has drawn up. These points have to do with over- 
production, dealer contracts, territory protection, “boot- 
legging,” discounts, net profit, profit on freight, model 
changes, price protection, consignments, national buyers, 
sales aids, used cars, localization. Mr. Bohannon is tell- 
ing just where he stands on these questions in no uncer~ 
tain terms. 


+ 


the situation is 
|due to depression, general through- 
jout the country, and in no sense due 
ito lack of merchandising efforts, 
nor can any dealer be found who 
attributes his decreased profits to 
his particular car. Generally speak- 
ing, they are enthusiastic about 
their lines and confident that with 
return of normal trade conditions 
they will come in for their share. 

Ford, of course, is getting the 
lion’s share of the demand, sales 
for the first six months being about 
two and one-half times those of 
Chevrolet, the nearest competitor. 
There is no apparent disposition on 
the part of Ford officials to enlarge 
their dealer outlet in Cincinnati to 
any great extent. though one new 
Ford dealer started business in Cin- 
cinnati and one in a suburban town 
recently. 

Sales of new cars for the first 
half of this year were 33.7 per cent. 
below the same period last year, | 
though the decrease in used car | 
sales was only .7 of one per cent. 
This, of course, is based upon an | 
estimate of the totals for June, predi- | 
cated on the daily average for the 
first eighteen days of this month. 
Low price cars accounted for 79 per 
cent. of the sale, mediuii priced 17 
per cent., and high priced 4 per 
cent. 


+ * 
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N. J. Ford Passenger 


f 
| Gets Sales with Ad Punch 


REPORT INCREASE’ 


ALL 21 COUNTIES 


Truck Sales Also Up 
For State in 
5 Months 


PPRENTON, N. J., July 2.—Ford 

passenger car sales in New 
Jergey in the first five months of 
the] year reached a new high of 
17,548, as against 11,718 in the cor- 
responding period of last year, a 
gain of 5,830 units. Commercial 
car ftegistrations in the same pe- 
riod were 3,268, as against 2,699 
in 1929, an increase of 570. 

In*the passenger car registrations 
each of the twenty-one counties in 
New Jersey recorded Ford increases, 
with Essex County leading in the 
total registrations and in the unit 


increase. Hudson county was sec- 
ond in Ford registrations and in 
gain. 


In commercial car registrations 
six of the twenty-one counties fell 
behind the 1929 record, with Somer- 
set county recording the greatest 
loss—fourteen units, 

The other losses, all minor, were: 


Atlantic, three; Bergen, eleven; 
Passaic, three; Union. ten, and| 
Warren, two. Essex county made 
the greatest gain—178 units—with | 


Hudson county second. 

The Ford passenger car registra- 
tions:in New Jersey for five months, 
compared with the same period last 
year, showing unit gain, follow: _ 

Unit gain 





The Ford commercial car regis- 
trations for the first five months, 


compared with the same period last | 


year, showing unit gain or loss, fol- 


low: 
Unit 
Gain or 
1930 1928 Loss 
MEE woo ccc cees 129 132 3 
gc k.sacs e050 4 “ih 
Burlington ........ 94 «87 7 
ee 139 101 * 
ime DESY ........- 51 45 
etaberiand rer ad 118 70 48 
ee 684 506 178 
eeemsigeater .......- 124 85 39 
EE agi ercescs 308 216 92 
Hunterdon ........ 61 35 26 
ET sss e peeaes 147 138 9 
Middlesex ......... 148 115 33 
Monmouth 249 187 62 
TT 6 vossenees lil 91 20 
TE ch aceon esas 67 45 22 
chs 4504 ¢ 41 243 246 *3 
is <ccecrecces 67 37 30 
|e 53 67 *14 
Ao 35 32 3 
a ha bua cees 186 196 *10 
Fe 41 43 *2 
Totals (Ford) .... 3,269 2,699 570 
Totals (all models) 7,148 7,257 *109 


(2 ea 
*Loss. 


NEBRASKA FORD DEALER’S 
OUTING REWARDS SALES 


Lincoln, Neb., July 2.—O’Shea 
Motor Company, Ford dealer, will 
celebrate recent sales achievements 
at a picnic July 15, it was planned 
at a dinner for the sales force held 
at the Lincoln Hotel. Guy Rhodes 
of the service department acted as 
toastmaster and G. S. Keely, sédles 
manager, outlined the quotas and 
plans for the next month. 

“Our recent sales records 
that business conditions are 
peeeene. Mr. Keely said. He also 
poia out the fact that the firm’s 
used car sales should increase with 
the opening of the new used car 
departnient in the building being 

adjacent to the main 


show 
im- 


_ constructed j 
plant at 14th and M Streets. 
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| 1029 Chevesiet Coupe, 1446.00 
! 

\9h Chevrelet Conch, 5266.00 
1927 CRewretet Conch, $316.08 


1927 Ford Readeter, 676 


1006 Chevretet Coupe, 685.48 








Ellsworth Used Cars Are Good 


Chor rater Boden 6375 06 


Used Cars.... Because They Are 


1937 Chevretet Sedan, 5225.00 


Sold With An OK That Counts. . 


Easy Terms and A Square Deal . 


Once A Customer... . Always 


A Customer..... Phone 1237 


Elisworth Chevrolet. Co.“Sgacw one” 


1929 Chevretet Coach, $476.00 


1928 Chevrolet Coupe, $350.60 


1937 Chevretet Coupe, 0046.08 


1026 Ford Ton Trock, $00, 


1838 Butch Readeter 5200 00 











Ohio Chevrolet Dealer Puts 


Kmphasis on Farmer Sales 


By BEULAH CANTERBURY 


M P. ELLSWORTH, Chevrolet 
' * dealer at Salem, O., a city 
| situated in the center of a rich and 
| prosperous dairy and farm section, 


“e) y a’ ae 
aaieetan’ — or —_ | has been concentrating his advertis- 
Bergen 1.906 1.184 -722/ ing on the farmer since the business 
Burlington ...... 510 398 112| depression hit the city man. 
Camden ......... 1136 779 357|. rhe farmer has the money to 
Cape May 170 143 27 | buy a car these days and a car is 
Cumberland ..... 340 238 102) an absolute necessity to him,” Ells- 
Essex 3.582 2,369 1.213| Worth points out. “The city man 
Gloucester ....... “453316 «137; can _take a bus or street car to his 
Hudso 1.727 918 | work, but the farmer's car is part 
~ "4 ae 195 103 g|or his _ business equipment. This 
Hunterdon ...... 145 541 204 | Spring I started a series of ads in 
te | Seay 827 610 217) the local farm papers to attract the 
oo ee > farmer. 
Monmouth ...... 956 = yo “To get away from the stereotyped 
ree 591 484 10a | way of listing used cars, one after 
Ocean .....-..++- 267 ) 362 another in a row down the center 
Passaic 1,182 = 13g | OF Side of the ad, I tried the method 
Salem ......+.-+- 266 231 127 of listing shown in the accompany- 
Somerset .......- 3582 ling ad and it’s pulling in the busi- 
—* apeesenes an p. 597 \ness. I've run this same type of 
| ORAS ‘ ; 
Warren aaa 195 148 47 
’Totals (Ford) . 17,548 11,718 5,830 
T’ls (All Makes) 50,133 53,262 *3,192 | 
*Loss. 


ad for four weeks now in three farm 





| 


papers and one city paper and it’s 
| bringing in the buyers. 


“Customers come in carrying the 
ad in their hands with a pencil 
mark sometimes around the car and 


| price that has attracted their atten- 


tion. Out of thirteen cars listed in 
this first ad ‘no, I'm not supersti- 
tious about thirteen—it’s a lucky 
number) I sold six the following 
week and two new Chevrolets to 
new customers that came, ad in 
hand, prepared to buy one of the 
listed used Cars. 


“I’m having equally good success | 


with my other listings, which I am 
advertising the same way. This ad 
on a page with other automobile 
ads, because of its difference, 
catches the eye of the _ reader. 
There’s not much to read, so it’s all 
read, and one can’t read the ad 
without reading the listings.” 


Ford Dealer Wins Service 


- Business Through Location 


HE Holmes Motor Company, Mil- 

waukee’'s oldest Ford dealer, has 
|made a successful bid for service 
| business primarily because of its ex- 
cellent downtown location. As a re- 
|sult of stressing this phase of the 
business the firm has brought into 
its salesrooms a great deal of new 
car business as well 

According to Emerson W. Maerck- 
| lein, manager, the concern’s new car 
sales compare favorably with the 
| same period last year as far as the 
| volume of automobiles sold is con- 
cerned. The used car problem, how- 
ever, has assumed a more serious 
aspect and the concern has on hand 
more used cars this year than at 
ithe same period last year. 

The firm is located in a territory 
surrounded by business houses, 
many of which operate large Ford 
delivery fleets. By maintaining 
constant contact with these con- 
cerns, regardless of whether the 
cars purchased were sold by the 
Holmes company, the latter con- 
cern does a service business ap- 
proximately 25 per cent. greater 
hemes other Ford dealers in the city. 

> a. * 





prospective service accounts by 
direct mail by means of a complete 
| service file showing all work done 
|by the company, salesmen make 
personal calls anproximately once @ 
month to the various’ business 
houses. In connection with this 
|eanvass each salesman is assigned 
a certain downtown district and 
strives to secure new and used car 
sales as well as service accounts. 
} The comnany this spring inaug- 
| urated a new method of payment 
| for mechanics, whereby each is paid 
for the amount of time he puts in 
!on each job. He is obliged to punch 
|a time clock when he starts the 
| job and again when he finishes. 
Theretofore the concern used the 


| JN addition to contacting these 





| flat time rate method of payment. 


According to Mr. Maercklein, the 
‘new scale has not been in force 
long enough to determine its actual 


! 





worth, but he is of the opinion that 
it will work out successfully. To 
date the company’s payroll has been 


‘equal to the same period last year, 


but he believes that a saving will 
be realized in the fall when the 
repair business is somewhat slower. 

At present it does not make a 
great deal of difference to the me- 
chanic. because as soon as he is 
finished with one job he punches 
out and immediately punches in for 
another. However, when service 
business slackens, the company will 
then be obliged to pay only the 
amount of time the mechanic puts 
in. 

The policy of the comany is op- 
posed to tipping, and a placard in 
the repair shop calls attention to 
the fact that employees accepting 
tips will be discharged. 

O increase its outlet for used cars 

Holmes Motor Company has 
opened a used car salesroom on 
Wisconsin Avenue in downtown Mil- 
waukee. Mr. Maercklein is not par- 
tial to the closed showroom during 
the summer months for the used 
car business, but believes that it is 
a decided asset in the winter. He 
is inclined to believe that where 
used cars are displayed on a lot out 
of doors there is less sales resistance 
offered than when displayed inside. 
People will have more of a tendency 
to step up and inspect the auto- 
mobiles if they are displayed out- 
side, he believes. 

On the other hand, in the winter 
time, or even fall and spring, the 
used car lot is not a desirable sales 
floor because weather conditions of- 
fer obstacles which have a tendency 
to discourage people from inspect- 
ing the cars. 

The company occupies a two-story 
brick building located on a corner 
with a frontage of 126 feet on one 
street and 164 feet on the other. 
The concern’s personnel 
about fifty. 


Car Sales Reach New High 


Ford, Chevrolet Business | 


In Boston During Closing | 


Ten Days 


BIG GAIN IN CHEVROLET 
SALES IN PORTLAND FOR 
FIELDS FIRM IN 5 MOS. 


Portland, Ore., July 2.—Gauging 
the business progress of today by 
the announcement made recently at 
an “optimism breakfast” given by 
Arthur L. Fields, president and gen- 
eral manager of the Fields Motor 
Car Company, it would appear that 
there is little in the present indus- 
trial and economic situation § in 
Portland to afford food for pes- 


| Simists 


The Chevrolet dealer stated that 
during the first five months of 1930 
his company transacted a_ gross 
business of approximately $700,000, 
as compared with that of $500,000 
done in the corresponding period of 
1929. In this five months’ period, it 
was announced, the firm delivered 
550 new Chevrolets, which, with 720 
used cars. made a total sales volume 
of 1,270 automobiles. This means an 
average of 110 new and 144 used 
cars delivered monthly, or an aver- 
ave total of 254 cars each month. 


FORD MANUFACTURING 
IN AUSTRALIA KEEPS UP 
SALES DESPITE TARIFF 


9 


Montreal, July 2.—It stated 
that because of the development of 
Ford manufacturing in Australia, 
the Ford business in that country 
is being kept fairly close to last 
vear’s level in spite of the ma- 
terially higher tariff. 

Ford Motor Company of Canada 
is in a singularly fortunate position 
to meet the effects of the Aus- 
tralian surtax, according to R. S. 
Milliken, in charge of export sales 
of Ford of Canada, who has just 
returned to Canada after a _ six- 
months’ tour in the Southern Hem- 
isphere. 

The surtax 
assembled 


is 


is collected only on 
chassis, bodies and cer- 
tain parts. The chassis shipped 
there from East Windsor are not 
assembled and do not include tires, 
batteries, springs, spark plugs and 
certain other items made in Aus- 
tralia " 

Ford of Australia, a subsidiary of 
Ford of Canada, now manufactures 
all its Australian body require- 
ments 


NEW CHEVROLET DEALER 
OPENS NASHVILLE HOME 


Nashville, Tenn., July 2 (UTPS).— 
J. H. Reed, Jr., president of the new 
Jim Reed Chevrolet Company, Nash- 
ville’s newest Chevrolet dealer, 
which held opening days June 27- 
28, at 15th and Broadway, is also 
president of the Broadway Motor 
Company, distributor for Studebaker 
and Pierce-Arrow automobiles. 

Associated with Mr. Reed in the 
new company are W. C. Hailey, 
sales manager, and M. F. Davis, 
manager of the used car depart- 
ment. Mr. Davis has been connected 
with the Broadway Motor Company 
for many years. The new company 
will maintain a modern service de- 
partment. 


N. J. FORD DEALERSHIP 
TO VETERAN SALESMAN 


Newark, N. J., July 2.—Herbert 
Rusinow, Dodge salesman for thir- 
teen years with the Bonnell Motor 


|Car Company and the Hillas Motor 


numbers | 
The company’s service | 


department operates on a twenty-| 
four hour schedule as part of its| 


service to its patrons. 


Newspaper advertising includes 


1 


Car Company, has established his 
own dealership. the Herbert Motor 
Sales, at 1304-1312 North Broad St., 
Hillside. The new company has 
been appointed dealer in this ter- 
ritory for Ford cars and opened 
for business June 30. 


only classified in connection with 
used car sales. Three free inspec- 
tions are offered purchasers of new 
cars after sale of the car. 

In order to continue getting its 
fine volume of repair service busi- 
ness the company must be con- 
stantly on its toes, according to Mr. 


Maercklein, assuring the patron 
satisfactory service and work in 
connection with each job. As 


result of satisfactory results in this 
phase of its business, the company 
has also been able to show a favor- 


|able increase in its new car busi- 


ness. 


| period 


a ' 


| O. 


of June ‘Good’ 


Boston, Mass., July 2.— Both 
_ the Ford and Chevrolet dis- 
tributing organizations here re- 
port a good business for the last 
ten-day period in June, although 
they expect a slowing up in Jufy 
and August, which are the quiet 
vacation months, with most of the 
prospective buyers supplied with 
vacation needs. The peak of the 
light car business in this territory 
has been reached, and will prob- 
ably taper off until September, 
when the demand is expected to 
pick up again. 
_ Chevrolet reports 1,100 deliveried 
in the last ten days, with about 
twenty days’ supply of new cars on 
hand. Dealers report a “nice” stock 
of used cars—that is, cars in excel- 
lent condition when turned in and 
fully reconditioned for resale: cars 
of the type that will find buyers. 
r'rading has been general in all the 
leading makes, though most trades 
in the big cars are turned down for 
lack of a market. Most of the deals 
for used cars, of course, are Chevro= 
lets and Fords. Toward the end of 
the month the public has been tak- 
ing advantage of the junking ar- 
rangement of the manufacturers, 
but these cars will be out of the 
way and broken up within a week 
or so. 

Business in Chevrolet passenger 
cars is slightly ahead of the same 

_last year. Truck sales are 
also picking up. 

Ford retailers report business has 
been holding up fairly well. Coombs 
& McBeath expect business to de- 
cline slightly after the first of the 
month, coincident with vacations, 
June business was not quite up to 
May sales. Used car sales are very 
a with stocks quite low, which is 
their aim. Model T cars ar 
There has been a fair business in 
trucks and this concern is getting 
ready for a big fall business in the 
truck field, sending out its sales- 
men as scouts to locate and line u 
prospects. The new Ford truck is 
getting into all kinds of business 
and the field for it seems to be @ 
very broad one. 

Hayward Motors, Ford retailers, 
report as being very busy, with nd 
falling off up to «the last of the 
month. July and August are ex- 
pected to be quiet, however. Sales 
for the ten-day period are only one 
or two units behind the same period 
a month ago, while the increase to 
date from the first of the year is 
33's per cent. over the same period 
last year. Used car stocks are lower 
than at any time last year in June 

“We are picking our trades. We 
are taking in no large cars and turn 
down many appraisals offered to us 
on big cars, even at reductions. We 
are getting a lot of second-car sales 
for new units from owners who want 
an additional family car. We have 
only a half dozen model T cars in 
stock at this date, but we are selling 
many model T parts. Still. on used 
Cars we are getting twenty-five cal 
for the model A to one of the ol 
mode! T,” states a Hayward official, 


[DEALER] 
|___DOINGS__| 


Trenton, N. J., July 2.-—Harry 4% 
Eldridge has been appointed Auburn 
dealer for Trenton and vicinity for 
the sale of both Auburn and Cord 
automobiles. The new showrooms, 
located at 208 North Willow St., now 
hold an attractive display of Aue 
burn models. 


Evansville, Ind., July 2.—S. O. 
Sears, for nine years prominently 
identified with automotive sales and 
service business in the Central City, 
fy. region, has transferred the busi<« 
ness to the city to become Oak~- 
land Pontiac dealer. The enter- 
prise to operate as the Sears Motor 
Company will open for business at 
312-314 Locust St. 








Wichita, Kan., July 2.—One of the 
largest buildings here devoted en- 
tirely to sales and service of auto- 
mobiles is being built by J. Arch 
Butts at the corner of Fannin and 
Douglas Streets. It will be known 
as the Packard Service Building and 
will be used entirely for Packard 
car business. 


Erie, Pa., July 2.-- The Peerless 
Motor Car Corporation, Cleveland, 
, announces Alfred H. Murphy 
218 West 2lst St., here, as dealer 


Peerless. a 
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THURSDAY, JULY 3, 1930 


Bohannon 


Pubiication of the 
Peerless 


| statement of the Rew 
| dealer relations platform in The 
| Automotive Daily News recently 
has aroused widespread comment. 

Dealer associations and individ- 
ual dealers all over the country 
have written or wired Mr. Bohan- 
non and The Automotive Daily 
News expressing their stands on 
his fourteen points. A number of 














ADVERTISING AND BUSINESS HEADQUARTERS 

2716 Graybar Bidg.. New tork N. Kelephene LEX ington 6388 
Marry A Taraptous, Business Manager J Edward Schipper, Eastern Manager | 
George M Slocum, Manager Detroit Bureau, 427-8 Fisher Bullding. Detroit, Mich. | 
phone Empire 3500 Willard R Cotton Western Manager, 333 North Michigan Ave | 

Chicago, Il) phone Centra, 5936 Metz B Hayes. New England Manager, Little Build 

ing. Boston. Mass.; Blanchard, Nichols & Coleman American Nationa) Bank Building 
San Francisco, Cal., Lincoln Building, Los Angeles, Cal.; 1037 Henry Building, Seattle | (hese opinions follow: é 
—. ony ALL advertising and business correspondence to 2716 Graybar Building. | “The new Peerless factory plat- 
ew York City. . . dition ot 

EDITORIAL DEPARTMENT ;form, as outlined in your edit 

850 Budson St., New York N Y¥ Telephone CAN al 1000 | June 24, was clear-cut, concise and 
Alexander Johnston, Editor William C. Callahan, News Editor jto the point. It left no doubt in a 
Detroit Bureau—Fred Kingsbury. Editor 427-8 Fisher Building, Detroit, Mich.., phone | reader’s mind as to just what the 
Empire 3500 Contributing Editor John C Wetmore |position of the Peerless Motor Car 
Mail subscriptions t¢ CIRCULATION DEPARTMENT— ©. 8. Wilson, Manager. | Co) oration was toward the dealer. 
1926 Broadway, New York, N. ¥ Telephene TRA faigar 4500 } «4 s had this 
Gubscription Rates —-One year, $12.00; two years, $20.00, for United States and Canada If aottit ea ike public 
To Foreign Countries—One year $15.00; two years, $26.00. Single copies, 10 cents. fom it the public generally would 
have a great deal more kindly feel- 
ing and a great deal more confi- 


L Nn A arranted Pessimism | dence in their ee con go 
: . Py ~ . 2 r as 
N a recent issue of Automotive Daily News we brought to oe Sutomense Nncusty 
< i ‘eaders aS ey siness “Peerless is to be congratulated 
the attention of our re aders . yeh bid of cree busine on their straightforward, honest and 
conditions by the Guaranty Trust Company of New Y ork. | conscientious 
Herewith we are presenting a statement on the present situ- “°" ealers, 





relationship toward 
“J. W. MASON & SONS. 
ation which has just been issued by the National City Bank, “Newark, N. J. 
of New York. These two great financial institutions have) «We are very much pleased with 


; ; °2 20 ¢ , . 27 26 ,o | the factory dealer proposition and 
their fingers accurately on the pulse of business and we can’t speak tee hati of it. tn fact, 


recommend a careful study of their findings to our readers. | Peerless has always had a very | 


It will be noted that both surveys are perfectly frank valua- le b ge 
tions of the factors that are creating the present business | that Peerless leads and then the 
recession. There is no attempt to minimize the unfavorable | —- Sa. oc to 
factors that exist, even while the banking institutions are |  «BEAVERWYCK MOTOR 
calling attention to the favorable phases of the situation. | “COMPANY, INC. 
In the very beginning the survey acknowledges that the “Albany. N. ¥Y. 
last month has witnessed a decided deepening of the pessi- | 
mistic feeling in business circles. ‘‘Probably at no time since | nok seus ealier ox eae te 
the stock market collapse last fall has the average business | your fourteen pana a is very fair. to 
man been more inclined to question his traditional faith in the point and above board. — 
the recuperative power of the country,” says the bank re- i See 
view. The survey also notes frankly that “business pretty | 
much the world over is sick.” 
Taking up the encouraging factors in the present situa- 
tion, the National City says: 
“How long it will take before the needed readjust- | 
ents cz > CX ted ade i i stry be i hae ae 
position to mave forward once more ona sound acd pros, | ™arket, hence an indication 
: . . ; | is distinctly reassuring. 


“Our association will not meet 
until July 7. My personal opinion 


Dealers’ Association.” 

|, “Your fourteen-point dealer plat- 
| form wili do much to stabilize the 
| merchandising of automobiles. Other 
| manufacturers should recognize the 
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Ask Us to 


News is actuated by the desire to help readers 
solve their problems, whether these are merchandis- 
ing, technical or in the field of general automotive 
ask us any questions pertaining to the automotive 


In some instances réaders may desire information 


Automotive Daily 


have our readers 


reply, we would 





soundness of your platform and do 

| likewise H. L. CHAMBERS. 

“Secretary South Bend Automotive 
Trade Association.” 


“Consider Peerless fourteen-point 
dealer policy 


hope to be successful without suc- 
| cessful dealers. Congratulations. 
“CLAUDE E. HOLGATE. 
“Manager Newark Automobile Trade 
Association.” 


“I have never read a more fair 
jand frank statement of a manu- 
|facturer to his dealers than the 
| broad statement of Mr. Bohannon, 
| consisting of ‘fourteen points,’ print- 
ed in the Automotive Daily News. 
I commend Mr. Bohannon highly 
'for his courage, fairness and frank- 
jness. which I am _ confident is 
|greatly appreciated by all dealers 
|who must depend upon co-opera- 
‘tion of the manufacturer. 
“GEORGE A. BOND. 
“Secretary-treasurer Kansas City 

Motor Car Dealers’ Association.” 


| “Your ‘fourteen points’ mean as 

|}much to automobile industry as 

| Woodrow Wilson’s ‘fourteen points’ 

to the world. Our strongest ap- 

proval of your policies. 

“ROBERT E. LEE. 

“Manager St. Louis Automobile 

Dealers’ Association.” 


“Thanks for the opportunity to 
look over the advance proof of the 
advertisement which states the 
dealer relations platform enunciated 
by Peerless. There can be comment 
| alone only one line, and that is an 
‘expression of gratification for this 
open and frank statement of factory 
policy. : 

“The execution of these pledges 
should go far toward holding the 
fine circle of supporters and friends 


|which Peerless has built around it- | 
self and for affecting the industry | 


| «a ‘ Ne |i favorable man- | you have take 
Secretary Fall River Automobile in general in a most “RALPH P. LORD, 


ner. HERBERT BUCKMAN. 

“Manager the Cleveland Automobile 
Manufacturers and Dealers’ As- 
sociation.” 


“Acknowledge receipt of your let- 


of improvement in the latter 


Tell. 


which will require an expenditure of money to secure, 
and in such cases we shall be glad to get the desired 
data at the least posible cost, or shall inform our 
readers where they may obtain it most economically 
and expeditiously. . 

In cases where the reader desires an immediate 


soundest and most | 
forward looking step ever taken in| 
automobile industry. No factory can | 





perous basis obviously cannot be foretold with certainty. 
Business pretty much the world over is sick, and it will 
serve the cause of revival better to face this fact squarely 
and with determination to teke all ~orescerw 
eliminate the obstructive influences than to cherish a 
blind optimism us | 

cence. At the same time it is just as necessary to pre- 
serve an even balance against unwarranteu pos... 21 
and to take account of encouraging features of the situ- 
ation. 

“For nearly a year the production of new manufac- | 
turing goods in this country has been either declining or 
held in check at low levels. Meantime, the people have 
gone on wearing out their shoes and clothing, burning 
up gasoline and automobile tires, and using the old car 
pretty much as before. Sooner or, later the time must 
come when industry will have to speed up again to care 
for the wants of 120,000,000 people, and the record of 
industry in this country does not contain many long 
drawn out depressions. As we pointed out in our last 
bank letter, such business recessions as we have experi- 
enced during the last thirty years have usually passed 
the turning point some time during the year following 
the beginning of reaction, and while the rate of recovery 
sometimes has been slow at first, it has, nevertheless. 
been steadily upward until normal levels were once more 
attained. 

“It is a familiar fact that consumption in times of 
depression never falls off as rapidly as production, 
hence the assumption is not ynwarranted that progress 
is being steadily made in “the reduction of surplus 
stocks.” «= 

Considerable space in the survey is devoted to a con-| 
sideration of the automotive industry. The following is a 
summary of this portion of the bank’s letter: 

“The figures of installment financing of automo- 
biles, taken as an index of motor car distribution, make 
a good showing if used cars are included in the picture, 
or, whereas the financing of new-car purchases fell con- 

_ siderably under a year ago, that for used cars recorded 
an increase, so that the total fell off only 4 per cent. in 
number and 12 in value, as compared with the record 
year 1929. It is well known that stocks of new automo- 
biles have been very greatly reduced and that the crux 
of the automobile situation lies rather in the used-car . 


| 
| 
| 


the first six months of 1930 
that they are practically identical. 
/made by our correspondents indicating that new car stocks | Races Be 
‘today are lower than they have been in years. Reports from | — 
car manufacturers also confirm this. 
One final paragraph from the National City Bank’s re- 
view we want also to call to our readers’ attention. 
refers to the plentiful supply of and low interest rates for 
It calls attention to the fact that 
| cheap money need not necessarily solve a problem, unless the | 
| said money is being put to work in constructive investments. 
The paragraph referred to is as follows: 


money at the present time. 


“If these figures of automobile sales may be consid- 
ered typical of what is going on generally in the way of 
consumption, we may be nearer to the point where short- 
ages will begin to accumulate than is commonly sup- 
posed. While it is true that the stocks of various raw ma- 
terials are still unwieldy, this is not necessarily convinc- 
ing, for the reason that there is always a tendency for 
visible supplies to accumulate in times of reduced buy- 
ing and falling prices. Once, however, prices are be- 
lieved to have touched bottom and buyers step in to fill 
their requirements, it frequently turns out that there has 
been a dammed up buying power of sufficient volume to 
put a new Jight on the situation.” 


In connection with the above statement, we recommend 
to our readers a careful perusal of the story which appeared 
on the first page of Automotive Daily News for July 2, show- 
ing that the production and sales curves for new cars during 
have drawn so close together 
This checks with surveys 


“Much has been said as to the restorative influence 
of easy money, and possibly the potency of this factor 
has been somewhat exaggerated. Business must be 
healed of some of its ills and regain its will to recover 
before stimulants can be wholly successful. Neverthe- 
less, a plentiful and abundant supply of credit, such as 
now exists, is bound to facilitate the process of readjust- 
ment. Up to this time, a difficulty has been that the 
ease of money has been unequally distributed as between 
the short time and the investment money markets, but 
with rates in the short time market where they are 
today, a gradually increasing overflow of surplus funds 
into investment channels seems assured, thus providing 
more favorable opportunities for the financing of long- 
term capital. expenditures. 


This 


You— 


suggest he inclose a self-addressed 


and stamped envelope. 


ter June 23 and fourteen points fac- 
tory dealer relationship. Consider 
same step in right direction if ad- 


|hered to. Congratulations. 
“C. H. HAYES. 
“Manager Syracuse Automobile 


Dealers’ Association.” 

“We believe your program as set 
forth in the fourteen points is fun- 
;damentally sound and will build for 
future success and good will. 

“T. J. COOPER. 
“Secretary Toledo Automotive 
Trades Association.” 


| “Allow me to express my appre- 
ciation for your letter of July 23 
and the inclosed proof of the Peer- 
\less factory-dealer platform. 
| “To say that I was surprised at 
| receiving such an assertion would be 
| putting it rather mildly: it really 
| amounted to a thrill. and it is my 
| firm opinion that if your organiza- 
tion from top to bottom can be fully 
| believed in, and operate under such 
a platform as these fourteen points 
| impose, the Peerless Motor Car Cor- 
| poration, like Abou Ben Adhem, 
| leads all the rest in a new era for 
| the automobile industry. 
| “Truly, such a program as you 
| have adopted takes the business of 
automobile retailing from the cate- 
| gory of a sucker gamble and places 
it where it should have been long 
| ago, as true merchandising repre- 
| sentation. 
| “It is always a pleasure to be able 
|to recommend the franchise ofa 
| factory to any corporation or organi- 
| zation seeking such, and it is a dis- 
| tinct grief to feel compelled to warn 
| against any factory's contract owing 
| to thesr methods. Truly, sir. I would 
| hope that the best dealers in the 
|country might appreciate connec- 
tion with a factory sufficiently de- 
| termined as to take a stand such@s 
n. 
| “Secretary the Rhode Island Auto- 
| mobile Dealears Association.” 


| “The Peerless fourteen-point 
| platform set up as a guide and an 
;example of factory-dealer relation- 
|ship is received and we believe it is 
lan excellent set-up. It is certainly 
|very fair and eliminates the one- 
sided agreement existing between 
|dealers and manufacturers at the 
|present time. Iowa dealers deserve 
|to have their manufacturers meet 
them half way with such a fran- 
| Chise contract and we hope they 
| will do it without further delay. You 
are to be highly commended in tak- 
| ing the lead in this movement, 
which in time will prove entirely 
| satisfactory to your factory as well 
}as your dealers. I assure you that 
\it will be more than appreciated 
{by your Iowa dealers. aoa: 
“WALTER FERRELL, . 
|“Secretary-Manager Iowa Automo- 
| tive Merchants Associatoin.” «! 


| COMING EVENTS 











JUNE an 

| 29-July 13—Posen. Poland internatidma) 

| Motor and [fransport Show sand 

| AUGUSI = 

| 26-28—Chicago, Il. Society of Automes 
tive gineers aeronautic mee 


in conjunction with National 


SEPTEMBER 


| *8-26-—Chseage, 1 = American Society ‘for 

ee reating meeting at St veas 

Hotel oe 

29-Oct. 4—Pittsburgh fa National Sa 

| Counci! Annua'! Safety Congress, 
iW 


OCTOBER 


2-12—Paris, trance. Automoviie salbh? ” 
6-11—Washingion BD C. Sixth 'oternae 
tiona) Road Vongress i 
6-11—Wasbington 0 C. American 
bui rs Association Convention, 
s- meee Mich Cootete ef Autome- 
ve ngineers production mee 
at Book Cedillae Hotel ting 


22-24—Pittsburgh Pa Society of Au 
tive Engineers’ transportation H+ 


| ing 
16-25—Lendon Engiand Oivmpis Moter 
| Show 


| 


NOVEMBER 
| @-16—Berlin, Germany ‘niernations) Aue 
tomobile Show 

| 8-15—Chieage fli Antomovile Salon ag 
Drake Hotel 

| 10-14—Cleveland 0 Voto ane Bquipment 
| Associet tor Show 

| 17-21—Cleveland O Nationa! Standard 
| Parts Assoviatitn Show 

| 30-Dee. 6—New York Automobile Salon af 
Hote! Commodore 

DECEMBER 
Belgium. 


6-17—Brussels, Automobile Bae 
| hibition. 
JANUARY 
$-10—How York. National Antomobile 
| 


now. 
| 26-Si—Chicage, ll National Automobile 
ow. , 
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earlier months of the year. ee Triverere 500 681 pred bs wre pik eee cer sees 498 574 ——. pi eee gg to coming to San 
| ‘The May figure br ht th bal | BUUREN once cass 719 143 106 | Oldsmobile ......... 1,103 1,414 | Antonio, Jones was a Dodge dealer 
Pe 9%, the first p Biya Poe tes | EE, Sk evieawers 739 1,622 ee | POCRMEG 2 ..csvsserve 836 1,451 |at Brownwood. W. B. Hart con- 
OF 4268 UNITS year to 55,523, as against 65,590 in ee 6,584 5,092 6,997) Peerless .......... . 181 250 | tinues as sales manager under Mr. 
\the corresponding period of last | ae. ey | = er See nerow eee = 219 | Jones. 
lli ¢,..| Gardner ....... ye ae 1,073 
| compar ed a ‘ee “tive | Graham ....... 185 361 225 | Pontiac ............ 1,829 3,271 FF ag +" J., je on be 
months’ decline of akout 2.3 per| Hudson ........ 295 454 $22/Reo ........... 426 6) a sete Geaan in ee 
Four Other Makes Show| for th Pea | Hupmobile ..... 165 298  216|Studebaker-Erskine.. 1,210 1,662 | more than thirty years in Newark, 
; ‘ pose por SS ee eS rer 2 8 5 | Stutz 18 91 | Will mark his sixty-eighth birthday 
Increases in First ing ‘climb in Massachusetts with its ph og Saisie tal = = | whines A vane | a 
° tiv 4 5 a ere 2c 2,255 | 
Five Months tnonthe, ag compared with 17452 in |Marmon - Roose. 70 175 98 | Willys ............ 568 : 
| the corresponding period of last | Marquette hese 102 ' 76 | Willys- Knight 442 889 ; 
year, a gain of 4.268 units or 24.5| Nash ........ 378 = 800 482'| Miscellaneous ..... 33 661 S 
EW YORK, July 2—Massa- | ner cent. Auburn, Durant, Pierce- po is pt Hd ye oe a 2 
chusetts new passenger car | Arrow and Viking also had gains | Packard as 208 430 260 | Totals ........ 55,523 65,590 SPEED TRUCKS : 
registrations in May amounted to im_the five months’ period. | Peerless ........ 45 67 64| Then th hi ;, N 
15,431, as against 18,930 in .May, In May Essex retained third place,} piorce-Arrow .. 87 91 75 +N en the Whippet Six. . :' require light strong a 
1929, and 17,506 in April, this year, | while Buick went to fourth place | plymouth 359 406 285 | OF Gn The MANES Ot tes Cine | wheels and single-reduc- FS 
indicating that the peak sales ae ee ome eth Dodge | Pontiac ........ 420 937 599 | — se *| tion bevel-gear axles. : 
month in the Bay State was | went into fl rom sixth. ‘ ) ° - 
reached in April. Following are the new car regis-| fF a ons ror ia Personal Briefs | eee , ourerty 3 
The feature of the Massachusetts | tations in May in Massachusetts. | Stutz ........... 6 12 aso 7 ~ ‘dl ay = 
returns for May was the excellent | 4S compared with the corresponding | viking ......... 15 28 " | —— oer ee Yy = 
showing by Ford, Auburn, Chrysler,| ™onth of last year and with April,| whippet ....... 43 637 70; Newark, N. J., July 2.—Aaron E. fe 
Oakland and Pierce-Arrow in rela- | 1980. M: i  . ee 155 ° 178 | Cohen, a veteran of Newark’s auto- | é 
tion to the sales in the correspond- ro 1925 . | Willys-Knight .. 104 254 125 |mobile row, leaves this week on a ee 
Maen choned  eareal "aan | Auburn 85 83 104 | sea 7 oe | gy lg ed date ars ween | e 
over a year ago, while the others; Blackhawk ..... 4 12 1 Co) ae 5,431 18, 930 17, 506 of the used car department of the | ¥ 
came close to the 1929 totals. Sa 594 657 861 * Then the Whippet Six. Hudson Motor Car Company, will go| a 
ape May, 1930, total compared Pte a EEE Te PP : io oon +Not on the market at that time.| into business for himself when he} iS 
wi 18,930 in the corresponding |Chevrolet ...... my > 2, i are ‘ar regis- | returns. a 
month of last year, a decline of 189 | Ohrysler 432 442 416 bata - pce id te wae x 
per cent., a rate of decline slightly 'Corg ..........- 10 t 11|/fatons In Massacnusevt St. Louis, July 2 (UTPS).—Ralph | eS 
SS : a = ee - |first five months of the year, as/w. Soule has ben appointed zone & 
compared with the corresponding | manager for the Buick Motor Com- | eS 
period of last year: pany here. John F. Dawson has} 3 
} , 1930 1929 been made sales manager. The con- | S 
: “-"| cern recently purchased the Vesper- | = 
Auburn ...........:. 331 307 | Buick’ Auto Company and its terri-| — = 
Blackhawk ......... 9 19} tory includes Eastern’ Missouri, | = 
SI era es 2,474 2,726 | Southern Illinois and Western Ken- | & 
eee Ae 263 424 | tucky. = 
SRMOUEONOSG <0. 0scccces 9,589 10,211 = 
Chrysler ............ 1,352 1,598 Hartford, Conn., July 2.—A. R. | 3S 
i ae 47 +|Glancy, president of the Oakland | S 
I 556 g26 | Motor Car Company, paid a visit = 
MS Casein bbs 1,878 2.388 | to the A. C. Hine Company, state | a 
ae 327 316 | distributor of the Oakland and Pon- | = 
aa eae - 3.040 6.018 | tiac. Mr. Glancy was well pleased | = 
Ford ..... 21720 17.452 | With the showing made by the Hine | & 
frenkiin ..._......... 985 "492 | Organization this season. The A. C. | CLARK EQUIPMENT COMPANY fx 
| Gardner ............ 32 45 | Hine company, according to Albert | Puchanap Michigan 
|\Graham 632 1.349 | C- Hine, — of the company, | AXLES 
——_ ....... 1.119 1694 | iS well ahead of the same period | 
ooo hada 710 1036 | 28t year on the Oakland, even in | Front & Rear 
i Pe er vanenane 17 3g | the more remote sections. WHEELS 
La Salle ..........-. 441 719| San Antonio, July 2.—Floyd Jones | Single or Dual Tire 
SECT e 102 136} has been appointed general man- | 
Marmon-Roosevelt .. 281 468' ager of Modern Motors, Inc., De! 
Marquette .......... 272 + Soto and Plymouth distributor, : suc- 











Cumulative New Commercial Car Registration Statistics, May, 1930 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain 
these by addressing any of these three companies. Commercial Car Registrations do not include buses. 



















































































































































































a m7 & U S 5 ~ 3 
ie s ' = 5 oo = £ ‘ = ‘ 
sue eles] Elf) gs) es] slalela lefleale/21./2)al2)2) 2] 2/2] s/eeleel 3 
Zlg-|éla#i g/l] ae [2 [io les) sig |e) ele] g]2]| 218) 2 12) 2 Biles] 2 
1 Alabama _ | | | 19% 6} 1 } Wy 71; 7 «619 2 |) @ a rs 2| 2) 1| | Nl 416|Alabama 
Arizona | | 5) =| 6h | Yt og 4 8| | a! 3 | | 4| 5| | 2 [| 2] ~—«210jArizona 
Arkansas | | | 152) =| 7 | 1] | 142) 8 60 3| | a ee ae | & | | 2) 2| | 2| #£380/Arkansas 
Conh’icut | 5) 11; 167) 14 51 7 5] 12) 291 29; 32; 38} 1| 26 2| | 4 11 i, 8) 5} 5] 21; 745\Conn. — 
Delaware | 6 4 43, J 4 WF Jf | & 14 = a oe ee i x | . te _179\Delaware_ 
Florida | | 4 14 &2| 9 io as = = ee eek ae ot ee ee ee ee ee ee | { 1]  403\Florida 
Georgia =| 3; 12) 166) | | a ee © eee CS (| i 1| 2| ] . . - oe | 481|Georgia 
CYS A ee = a a ee ee ee ee | | i i | 2|  210\Idaho 
fiinois | 4 11; 661; 71) 61) | 12p A ONT] 36) 135) 18; 8 2; «19) l a a a a a | | 78|-2074|Kllinois 
Indiana {| 42; 385, 8 28, 1} Sf S15 a a cm 10) 20| | tT 7 5) 7| 3 4 #7 «12 ‘1172/Indiana 
Kansas a a } 395; 20; 72; JI | Ss ee 44 «#1 l azy.0606UC«ST:t‘ 2| | 19] 5| 1041/Kansas 
SE a a a a SR Ps es Os en OO (LP 
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Min nesota | | “6 419] ej 89,8 oy GAN 34] 14) 12 1 ee eee 2 af ee, ay 19; 1357/Minnesota 
Missouri | | 15; 461; 16, 44 2 =| 5} 516,43, By, 6} CS 1| 8| 1{ | zl] 910) 28) 1260|Missouri 
“ WMentana | | | 63 a. = 5] YY ow | 4 | 1 ] oe ae ne a 238|Montana 
Nebraska | | 1 [98 2 6 | 1| zg zz = zt ee oe ee See ee eee ee ee i} 1; 6 «6©1f 66)” «65 74\Nebraska~ 
Neyada + tt. = [| af [24 1; ee fe es oe ee | | l | | 2] 42\Nevada 
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N. Dakota | | 86] 6| 7 ] 5 | 113) 7 6 | l | =i 1{ l | . : 2 weet 311|\N. Dak. 
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Comparative figures for May, 1929, will be found on Page 8 
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Problems of Merchandising 


And Advertising Steel 
Castings 


An address presented at the 
midsummer meeting of the Steel 
Founders’ Society of America at 
White Sulpher Springs, W. Va., 
recently. Mr. Wensley is an ad- 
vertising man, with practical sea- 
soned merchandising and engi- 
meering experience. Formerly an 
assistant consulting mining engi- 
neer, he has for the past ten years 
served as advertising counsel to 
several prominent companies in 
the steel foundry industry and is 
now president of G. M. Basford 
Company, New York, one of the 
largest concerns specializing in 
industrial advertising. 

This addre<s has appeared se- 
rially in Automotive Daily News 
and is concluded in this issue. 


foundries have 
done splendid work in developing 
new uses for cast steel. the prob- 
Jem of commercial research in steel 


While individual 


castings is eminently an _ under- 

taking for the entire industry 

working co-operatively rather than 

for any individual foundry 

Remind the Buyer of Cast Steel's 
But aside from the merchandis- 

ang of alloy castings and the de- 


VYelopment ot! 
there still remains the need of ed- 
ucating the designing engineer re- 
garding the fundamental advant- 
ages of cast steel over other 
terials. This is properly a part 
the major offensive to capture 
“fringe markets.” 

Such a mass educational effort 
can be done most economically and 
most quickly through the medium otf 
the trade press. Not only should its 
purpose be to educate those en- 
gineers who are unfamiliar with the 
possibilities of stee] castings. but it 
should serve as a constant reminde! 
to all designers to have cast stee] 1n 


ol 
the 


mind. By keeping steel castings 
prominently before the user, they 
will have due consideration when 
new parts are being designed 

Among the elemental] advantage‘ 
of cast steel that could be stressed 
in the co-operative advertising et- 
fort are 

First—The elimination of main- 
tenance and “out-of-service losses 
resulting from the use of cast stee) 
in place of built-up construction 
Where vibration and shock is severe 
as in freight car side frames an 
power shovel beds. for example. the 
built-up construction often shakes 
itself to piece Cast steel will] give 
a rigid job jJhat never needs atter 
tion. By showing examples of the 


replacement of built-up constructior 


with cast steel, the jmagination o! 
industry can be stimulated to ex- 
tend the replacement of such parts 
This is particularly true when the 
castings user is sold the idea that 
modern cast steel worthy of 
greater responsibilities and can be 
safely used for the most vital parts 

Second—The modern cast steel 
can reduce machining costs Im- 
provements in_ foundry practice 
make possible the elimination of 


much rough machining by observing 


closer tolerances and giving a 
smoother finish 
Third—Modern cast stee] may re- 


duce assembly costs by casting in a 


single piece a part formerly as- 
sembled trom many different ele- 
ments. From a lack of confidence 


in the reliability of cast steel] aris- 
ing from ignorance of modern de- 
velopments in foundry practice, 
Many parts are now being assembled 


that could be cast profitably from 
molten metal directly into their final 
form 

Other fundamental! advantags of |! 
cast steel can also be stressed that 


will bring tc industry a new appre- 
ciation of the economies to be 
from modern cast steel 


Eut aside from Serving to prod the 


mind of the castings buyer and to 
Hitt the standing of the steel] foundry 
in the eyes of industry a co-opera- 
tive advertising effort will also 


had | 


focus the attention of all steel] cast- | 


ings producers on the activities of 
the society. This will] rally to the 
society's support many elements in 
the industry who may be hanging 
back to see what the revitalized so- 
ciety will eccomplish for the 
Joundry industrv 


steel | 


| 
| 


Every follower of advertising in 
the industrial press is aware that) 
at the present time the steel! 


foundry industry is being aggressive- 
Jy attacked by interests who would 
supplant steel castings by other 
materials. To meet this attack is 
one of the basic problems of your 
collective merchandising. Following 


new uses for cast steel 


ma- | 


{the premise that the best defense is 
jalways an attack, a merchandising 
}and advertising campaign is sur- 
gested that presents in a 
specific and concrete way the answer 
of the steel foundry industry to those 
broad and exaggerated claims of 
competing materials that in many 
cases can easily be proven false 







very | 


| whole 


| There is a real danger in letting 
| th 


;effort to preserve and defend 
present market, as well as to enlarge 
the uses for its product. No in- 
dustry, however powerful, can any 
longer sit back and wait for busi- 
ness to come to it, for industry com- 
petes with industry as well as trade 
with trade, and established in- 
| dustries find themselves being con- 
| Stantly threatened by new and ris- 
/ ing ones. 

| Advertising and merchandising 
| Dlans, however sound, must depend 
|for their success upon the active, 
; enthusiastic co-operation of the 
industry, marching shoulder 
to shoulder. 


BENDIX 


Aviomobile ond Aviotion 
PRODUCTS 


Bendix Brokes, Bendix Drive, 


Eclipse Aircroft Storters and 


Generators, Stromberg Cor- 


buretors, Vacuum Broke 


Boosters, Aircroft Propellers, 


Air Broking Systems, Scintilla 
Magnetos, Delco Aircroft Igni- 
tion, Pioneer Instruments, 
Bendix-Cowdrey Broke Testers, 


ond other equipment. 








e steel industry drift along with- | 
| out co-operative and co-ordinated | 
its | 


~ 


~~~ even if operated while the engine is running. 


OREGON SECTION S. A. E. 
HOLDS SUMMER MEETING 


Longview, Wash., July 2.—The 
Oregon section of the Society of 
Automotive Engineers held its an- 
nual summer meeting here June 28, 


with members from Oregon and 
southwest Washington in attend- 
ance. 


The chief speaker was R. J. Min- 
shall, senior designing engineer of 
the Boeing Aircraft Corporation of 
Seattle, who talked on “Present 
Tendencies of Military and Com- 
mercial Aircraft Design.” The en- 
gineers were shown a motion picture 


poration, which traced various steps 


; : ;}concern 5s ializi 
from the United States Steel Cor- | Se ee 
| creased. 


in the manufacture of seamless 
steel tubing used in automobile and 
aircraft construction. 

Fred Dundee of the Dundee Ma- 
chine Works of Portland, Ore., drove 
to the convention in a 1910 White 
steamer automobile. Entertainment 
was sponsored by the Texas Oil 
Company. Arrangements for the 
meeting were in charge of Charles 
; Humber and Hugh Beverly. 





IL-MACLEAN OUTPUT 
INCREASED MATERIALLY 
Erie, Pa., Jury 2.—Production 
schedules at the plant of the Weil- 
MacLean Company, metal products 
in automotive 
equipment, have been materially in- 


| WE 





“Step 


DRIVERS 


depend on 
automatic 
startin 


Ask the modern miss who 
drives a car, “How do you 
start the engine®” She will say, 


on this button” or “Pull 


out that one.”’ 


This is all she needs to know with the 


The Bendix Drive 


takes hold —cranks the 


y~__ engine and lets go when the engine starts — 


all this is done at the touch of a button —as 
easy as ringing a doorbell. 


Car dealers find that sales are made easier 
by demonstrating this feature. 


ECLIPSE MACHINE COMPANY, Elmira, N. Y. 
ECLIPSE MACHINE COMPANY, Limited, Walkerville, Ont. 


(DIVISION OF BENDIX 


AVIATION CORPORATION) 


BENDIX 


AUTOMOBILE 
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TIRE WEAR AFFECTS 
BRAKE TEST RESULTS 


By o. C. “-HOLADAY 
Service Manager, Bendix Brake Company, 
South Bend, Ind. 

CONDITION of wear of each of 

the four tires of an automobile 
is an important item to consider in 
the balancing of brakes when using 
a brake-testing machine which in- 
dividually records each wheel. The 
points outlined below should be kept 
in mind by the mechanic when ad- 
justing the brake of an automobile 


or truck. 
With the gradual wear of | a tire 





MODERN 
DRIVERS_ 


demand 
positive 
brakes 


Slowing down — sudden 


stopping — darting ahead 
—traffic conditions today 


require brakes that act 
stantly and positively. 
Bendix Brakes give co 


in traffic — safety in speed and quick 


action in emergencies. 


Varying pedal pressures from a mere touch 
to all the way down give corresponding decel- 
eration. Sturdy construction provides this 
flexibility of performance. 

Being fully enclosed, Bendix Brakes are pro- 


tected from rain and dust 


well in all conditions of weather. Strong, dura- 
ble construction makes adjustments lasting. 


Dealers in Bendix equ 


demonstrations are surprisingly convincing. 


BENDIX BRAKE COMPA 


(DIVISION OF BENDIX AVI 


and AVIATION 


is continually changing. As the wear 
goes on the effective coefficient of 
friction will decrease and a smooth 
tire in a worn condition will fre- 
quently appear to be even and con- 
stant on dry concrete pavement, but 
scarcely effective when it is wet. If 
old and new tires are being used on 
the same axle, it is reasonable to as- | 
sume that from the stopping action | 


of the brakes, the two are widely out | 
of balance, especially on a wet day. | 


When a new tire is being put on 
a wheel, the next best tire on the 
car should be placed opposite it on 
the same axle, regardless of whether 
it is front or rear. 

Pneumatic tires on the same axle 


i should be inflated to equal _pres- 


in- 


nfidence 


and operate equally 


ipped cars find that 


NY, South Bend, Ind. 


ATION CORPORATION) 


wheels are exactly the sanie.. When 
one has less tire pressure than the 
other, the braking quality of the 
softer tire will be more effective 
when brakes are applied. This can 
be noticed particularly when the 


brakes are being tested on a dy- 
| namic brake-testing machine. All 
tthese points should be taken into} 


| consideration before an efficient job 
can be done. 


OAKLAND-PONTIAC NOW 


| OFFER FENDER WELLS| 


| Special fender well equipment | 
| now is available at slight extra cost 


| for all models of the new series 


its gripping effect on the pavement| sure, so that the radii of the two|Pontiac Big Six and the Oakland 


Eight. The equipment includes two 
front fender wells, two side tire car- 
riers, two extra rims, two spare 
tires and tubes, two tire covers, two 
tire locks and a trunk rack. 


'GRAHAM-PAIGE BODY 


ADDS HUGE WELDER 


© 


< 


| Evansville, Ind., July A buck 
| welding outfit designed to weld to- 
|gether the steel] sections of automo- 
bile bodies and which can handle 
450 bodies in the course of the regu- 
lar working day has been installed 
lin the plant of the Graham- Paige 
| Body Corporation, according to J. 
|W. Evans. factory manager. 











(Fully protected by 
potents and applications 
in U.S. and abroad) 
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Firth Hardometer Tests 


Hardness of Metals 


[HE Firth Hardometer, recently 
imported into this country by 
the Firth-Sterling Steel Company 


|of McKeesport, was designed and is 

















manufactured by Thomas Firth & 
Sons, Ltd., Sheffield. England 
The principle embodied in this 


new hardness tester is similar to 
that of the Brinel] machine. It 
was built primarily for use in ine 
spection departments, where it is 
becoming more and more the vrace 
tice to work to a standard of hard«< 
ness for all hardened parts. With 
various set-ups the machine has a 
range making it available for test 
ing the softest metals to the very 
hardest surfaces. 

The illustrated machine is made 
in three types, utilizing 120, 30 and 
10 kilogram loads. Two types of 
indentors are used, the hardened 
steel bal] and the pyramidal dia 

















mond. The hardness numbers aré 
obtained by dividing the load in 
kilograms by the area of the ime 
pression in square millimeters. This 
rule applies to both the steel ball 
and the diamond indentor. The 
results are comparable with Brinell 
values except at the higher ranges 
with the pyramidal diamond where 
there is a slight although constant 
deviation. 

The microscopic principle of meas« 
urement is used rather than a di- 
rect dial reading. and the principle 
jot a specially calibrated spring load 
lhas been adopted to overcome the 
effect of inertia encountere2y,in 
dead-weight machines 

The Hardometer is equipped with 
sliding head and solid base. Vari-« 
ous sizes and shapes are taken care 


;Of by means of adjustable rack and 


pinion and a socket base. The load 
through the _ specially 
calibrated spring and is checked in 
such a manner with a trip mechan- 
ism that only the exact load can be 
applied. 

The principle advantages claiy'ed 


for the Hardometer are its sim- 
plicity, its small weight. the quick 
ascertainment of hardness values, 


its wide range of testing applica- 
tions and its advantage of testing 
witLout destruction to the material 
being tested. 
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MERCHANDISING. | 


ACCESSORIES 
EQUIPMENT 





WHOLESALE 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 





VACATION NEEDS 


AID TO JOBBERS 


Indianapolis Reports 
Demand for Trunks 
and Carriers 


JNDIANAPOLIS, IND., July 2.— 
The first few weeks of the va- 

cation season, now in full sway, 

have resulted in increasing retail 

demand for motor luggage carriers 

and equipment, according to local 

jobbers and retailers, 

New styles and colors in automo- 
bile trunks and luggage recently in- 
troduced by manufacturers of the 
Kari-Keen line have proved de- 
cidedly popular with vacationists 
seeking to carry a large quantity of 
@aterial in the smallest allotment 
of space, J. S. Long, head of the 
Jumbo Equipment Company, Kari- 
Keen distributor here, said. Sales- 
men whose work requires the carry- 
ing of considerable samples and 
show goods also have been quick to 
realize the value of the auto trunk, 
Mr. Long said, and sales for this 
trade as well as those for touring 
and sport equipment have been in- 
creasing steadily during the last few 
years. 

J. E. Fettig, head of the National 
Auto Truck Corporation, nation- 
wide distributor of automobile 
trunks and trunk racks, also re- 
= a good summer demand for 
uggage equipment. Spring trade 
has been practically on a par with 
last year, Mr. Fettig said, with 
automobile dealers taking advant- 


age of the opportunity to collect) 


a good profit on their deals by sell- 
ing the sport car purchaser a trunk 
and trunk rack along with the car. 
Dealers have been able, in a great 
number of cases, to keep a fine net 
profit coming into their cash 
drawers from this source, he said, 
and with little effort or capital in- 
vestment 
facturers, of course, have gone into 
this field, but in the majority of 
cases the car dealer still depends 
upon the trunk distributor for his 
showroom stocks and supplies. 

‘Growing use of wire wheel equip- 
ment and the increasing Peeneey 
of the sport car as well as the con- 
venience of the automobile trunk 


required. Some manu-| 








Editor's 


Column 








| 

With the launching of the N.S. 
j P. A. service under the slo- 
gan, “Service That Assures New 
| Car Performance,” jobbers of that 
| association are placed in a posi- 
| tion to render a service to their 
| independent shop customers that 
| should be of tremendous benefit 
| to both the shop and the N.S. P. A. 

jobber. 

The plan, which has been devel- 
oped in 
and publicity subcommittee of the 
merchandising committee under the 
chairmanship of F. S. Durham, con- 
templates the registration of a lim- 
ited number of high-grade indepen- 


dent shops throughout the country | 


as Authorized N. S. P. A. Repair 
Stations. 

A 
details of the service, was supplied 
to N. S. P. A. jobber members in 
sufficient quantities so that each 
salesman should have a copy. 

In presenting the service to the 
independent shops the 
salesmen offer a choice of two ad- 
vertising services. These services 
are identical with the exception of 
the authorization sign, which, un- 
der Service A, is an illuminated, 
two-sided, suspended canopy sign 
measuring 34x34 inches, and under 
Service B is a flat wall sign, also 
34x34 inches. These signs are fin- 
ished in an attractive combination 
of red, white and black, so arranged 
af to give the greatest possible visi- 
ility. 


thorized shop. 

An important feature of both 
signs is a series of twelve change- 
able strips, provision for the display 
of which,is provided at the botton 
of each sign and which, it ts 


|for carrying odds and ends with- 


| preciated by motorists, make the 


tuture outlook for the trunk manu- 
| facturer and distributor 


| bright, and perhaps are the reasons 


for this brafich of the business! men, since they have the closest | service. 
| contact with the trade and are in| 
the position to know those best | 


showing a strong undertone at a 
time when most other business is 


detail by the advertising | 


prospectus, complete with all; 


jobbers’ | 


Both are designed for at-| 
tachment on the exterior of the au- 


|ests of the subscribing shops at 


| out. piling them inside the car it-| y 
self, becoming more and more ap-| 

| ways of presenting the service to| 
the independent shop, the commit- | 
enn tee determined on a plan of pres-|service stations will be available to 


;Planned, will appear one each 
|month over a period of a year 
| Each of these strips features an in- 
dividual operation, such as wheel 
aligning, brake’ relining, valve 
| grinding, etc. 

For the office of the shop, the 
service provides an authorization 
certificate signed by the N. S. P. A. 
| jobber through whom the service is 
supplied. 

For the shop itself is a metal sign 
in colors, for indoor use, indicating 
|that replacement parts manufac- 
tured by members of the National 
Standard Parts Association are 
used. 

Tying in with each of the twelve 
|industrial operation strips which 
j}accompany the outdoor signs is a 
;series of newspaper advertisement 
| mats for use in local newspaper ad- 
| vertising. 
| Likewise a series of twelve stereo- 
jtypes for postcard advertising to 
|garage customers and copy for 
direct-mail letters are provided. 
| Each month the authorized shop 
| will receive from N. S. P. A. head- | 
| quarters in Detroit, a package con- | 
| taining one newspaper advertise- 
|} ment, one postcard stereotype and 
| One specimen letter, all promoting 
| a particular service operation. At 
| the same time, the local jobber who) 
supplies the service will receive a} 
letter, suggesting the salesmen who} 
took the order for the service call | 
on the subscribing shops and urge 
the judicious use of these advertis- | 
ing aids. 

The committee, with the inter- 


heart, decided that the monthly | 
mailing of the individual units would | 


| prevent them from becoming buried | 


| in the shop and would enable head- | 
quarters to enclose any supplemen- | 
| tary suggestions that might be de- | 
veloped by the committee during the | 
ear. é 

Considering the various possible | 


entation through the jobbers’ sales- 





| receivers. 














. 








| cmensna ste sn 


CARS WASHED 


QUICK CLEAN 


Manley Offers New Sign 


a 








| 
An electric sign designed to help/ and is offering them to dealers who 


owners of, Manley car 
caSh in on their investment is one 
of the newest dealer helps an- 
nounced by the Manley Manufac- 
turing Company of _ Bridgeport, 
Conn. 

The manufacturer, by contract- 
ing for a quantity of thise signs, 


has secured them at a low price’ handling. 


REACH AGREEMENT ON 
RADIO DISTRIBUTION 


Philadelphia, July 2.—The Phila- 


maker of the Philco balanced unit 
radios, and the Automobile Radio 
Corporation, maker of Transitone, 
the automobile radio, have worked 
out details of a plan by which Philco 
will manufacture Transitone radio 
Under the plan Transi- 
tone will be distributed through 
both Philco and Transitone distrib- 
utors and dealers, and Transitone 


all dealers for both installation and 
Announcement to this ef- 
fect was made jointly by J. 

Skinner, vice-president and general 


below previous levels, Mr. Fettig be- qualified to carry the local authori- |manager of Philco, and C. Russell 


lieves. 


zation. 


Feldmann, president of Transitone. 


washers} own or purchase their product at 


cost. 

| No detail has been lost sight of 
'as each sign bears in bold print 
'the name of the garage or service 
station ordering it and the signs 
are shipped individually to each 
| dealer, saving time and expense in 


| WINSHIP AND BERG 
MERGE INTERESTS 


Utica, N. Y., July 2.—Merger of 


|delphia Storage Battery Company, | the interests of W. W. Winship & 


{Sons of Utica and the Berg Auto 
|and Specialty Company of Long 
|Island City has been completed. 
Joseph Berg will head the new 
company. which will have a capital 
of $132,000. The corporation has 
issued $100,000 of preferred stock, 
with 32,000 shares of common stock, 
22,500 of which will be issued at 
once. The merger and the re- 
moval of the Berg plant to this 
city will give Utica the largest plant 
devoted to the manufacture of 
trunks in the country. 

CLASSIFIED ADVERTISEMENTS 

IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 








Cumulative New Commercial Car Registration Statistics, May, 1929 


This table is repeated for comparative purposes only. May, 1930, statistics appear on Page 5. 





Brockway- 
Indiana 
Chevrolet 
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Sua. 1929 | 
Ariz., 1929 | 


Ark., 1929 | 
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Conn., "29 | 
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10} 15) 222) 
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Fla., 1929 — 
Ga., 1929 


148; 
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527\Ala., 1929 
345\Ariz., 1929 
612\Ark.,, "29 
875|Conn., °29 

180\Del., 1929 














552\Fla., 1929 
747/Ga., 1929 


136\Idaho, '29 











Mlinois, ’29 


is, 29 | 6 13] 764) 
Ind, 1929 | 


392! 





15) 1077) 
5] 517) 








4 16) 
Kan., 19229 | | 4 408) 


| 462; 





La., 1929 | 2} 160) 


| 283 





‘Md., 1929 | 19) 7 233) 


8 295, 





‘Mich., 1929 1; 910) 





10) 
Minn., 1929 | 508 
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Mo., 1929 22| 426] 
Mont., '29 | 99) 











Nev., 1929 | 15) 


36| 





| 
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Mont., °29" 

Neb., 1929 | | 2| 277 
| 
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, 10| 136; 


| 152} 
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~~ 16) 
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24) 108) 
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14 565) 
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N. Car. 29) =| 2) +306) 
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16; 16, 
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4| 


1488,N. J. 29° 
699|N. C., ’29 





4| 





N. Dak, 2 || _185| ‘1 
\Dhio, 29 | 29; 31; 744; 15) 


| 156; 
24) 1183) 





~ 145) 





Okla, 1929 | 3; 409) 


Ore., 1929 | | l 


38) 
~ 28) 


T| §05) 
7| 256) 








Rh. Isl, ‘29 6; 2) 94] | 


30) 15] 96} 
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S. Dak., ’29 | 131| 1 
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S$. Car., ‘29 | | 203; l 
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| 


Utah, 1929 | | 52/ | 
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Va., 1929 7| 427) 1| 


42 7 
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3| 


Ij 1021|Va., 1929 
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“W. Va., 29 5] 208] 4 
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50) | 


589/W. Va. 





Wis., 1929 1; 627| 36) 


8A| 15) 


48) 


iéi; 8 


33| 2216|Wis., 1929 








Dist. of Col, 5| 61 6| 
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9| 
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. *Not in production at that time. 
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Major Specifications and Mechanical Details of 1930 Commercial Cars Built in the United States 


Standard 
Tire Sizes 








—___——@, 





Make and Model 
oF 

| 04UU | oZAU 

| 7200 | S36x5 $36x5D 

| 7200 | S36x8 36x8D 

| 


No. Spds. For 


Carburetor 
Fuel Feed 
Reduction 
Standard 
Wheel Base 


3Zx0D 


Capacity— 

\|| Tons 

|| No. of Cyl. 

|| _Ignit. System 
'| Final Drive 

| 


|| in Low 





Am. La France Chief [{ 
- La France W 
. La Fran. Chieftain 
. La France V | 
. La France Z } 
. La France U | 
. La Fran. Big Chief | 


Autocar A | 
Autocar D | 
*Autocar H | 
*Autocar SH | 
*Autocar SHA | 
Autocar SCH | 
Autocar SCHA | 
| 
| 
| 
| 





| 
'| Oil’ System 


7 tim 
| Own 
| Tim 
| Own 
Own 
| Own 
Own 
Own 
Own 
Own 
| Own 
| Own 
Own 
Own 
Own 
| Own 
| Own 
| Own 
Own 
|; Own 
Own 
Own C 

Tim 
| Tim 
; Col 36000 
| Col 36000 
Col 55000 
Col 36001 
Col 55001 
| Wis 1228 
| Tim 66600 
| Tim 66700 S 
| Tim 54100 
| Wis 4916 L 
Tim 68703 D 
| Tim S W 400 
Tim 68700 
| Own 
| Own 

Col 54028 
Tim 54000 
Tim 63704 
Tim 54000 
Tim 63704 
| Tim 63704 
Tim 65706DH 
Tim 65706DH 
Tim 66700DP 
| Tim 66700DP 
Tim 68700DP 


Tim 52000 H 
Tim 54000 H 
Tim 63702 H 
| Tim 65001 H 
| Tim 66702 DH 
Tim SW 200 H 


Cla 
Cla 
| Col 
Tim 
Tim 
| Tim 
Wis 
| Tim 


‘) Own 
Own 


| Own 


U 
tép) 
a4 | 
3 


334x5—| 
| 414x6 | 
| 41ex5 | 

Own5R |4{|4%x6 | < Own 
Own 5 R 4%x6 | Own 
Own 5 R | 4% x6 | 5 | Vi | Own 
Own | 414x6 J | : | Own 
Her | 4 x44 Br-L 51 
Her | 4 x41, Br-L 51 
Own | 44%x5'5 Own T 
Own | 44%4x4% | 43. | : | Own T 
Own | 6 | 4%4x4% y | | Own T 
Own | 4%x4% | J | Own T 
Own | 6 | 44%4x4% j | Own T 
Own | 4 | 4%x5'% | 32. | | Own T 
Own 4%x4% | 43. j | ; Own T 
Own 4%x4% | 43. | | Own T 
Autocar SCHS Own | 6 | 4%x4% . J | Own T 
Autocar SCHSA 3% Own | 4%x4% | 43.4 | j | Own T 
Autocar TEA 3% | 5350 . Own | 4%4x4% | 43.4 | Pw | | Own T 
Autocar TFA 5 6100 Own 414x4% | 6 |! ] | Own T 
Autocar C 5 5500 Own | 4144x4% 6 | Pw | | Own B 
Autocar F | 7% | 6800 Own | 444x4% ql | | Br-L 70 
Autocar G 10 9000 |. Own | 414x4% | | | Br-L 70 
Brockway 65 1 1195 | Con 27 B 334x4% | . | Br-L zo 
Brockway 75 1% | 1290 _ Con 27 B 334x4% ; Br-L 20-4 
Brockway 90 1% | 1525 | Con 27B 33gx4% | | Br-L 20-4 
Brockway JR 1% | 1195 | Wis C 3%x5 ij | Br-L 20 
Brockway E 45 1% | 1765 Wis S U 4 x5 | 25.6 | | Br-L 
Brockway KW | 4100 | Wis H 4 x5 | | Br-L £ 
Brockway R 4200 | Con L 4 | 4%x5'4 | 32. Br-L 
Brockway RT 4850 | Con B 7 | 5 x6 | 40.0 | Br-L 
Brockway 120 1990 | Con 30 B 4 x4, : Br-L ; 
Brockway 140 | 2495 Con 30 B 4 x4, | ; | Br-L 3 
Brockway 290 7250 | Con 36B_ i 43/4x53%, | | Br-L 70- 
Brockway 640 | 9700 | Con 36 B”) | 6 | 434x5% | Br-L 70- 
Brockway T 5200 | Con B 7 14/5 x6 | i Br-L 60 


Chevrolet 
Chevrolet 


Commerce 
Commerce 
Commerce 
Commerce 
Commerce 
Commerce 
,Commerce 
Commerce 
Commerce 
Commerce 
Commerce 


Day Elder 
Day Elder 
Day Elder 
Day Elder 
Day Elder 
Day Elder 


Diamond 
Diamond 
Diamond 
Diamond 
Diamond 
Diamond 
Diamond 
Diamond 
Diamon* 
Diamona 
Diamond 
Diamond 
Diamond 


& es|| Tax H. P. 
oc} 


N 
a) 
5 





se te 


N 
o 
5 


9800 | S36x5 $40x6D 
165 | 10000 | S36x7 S40x7D 
165 | 10500 | S36x7 S$40x8D 
296 | 10600 | S40x8 $40x8D 
150 5060 | 32x6 32x6 
150 5300 | 32x6 32x6D 
114 | 6550 | 34x5S 36x10S 
114 6770 | 34x7 34x7D 
138 | 6770 | 34x7 34x7D 
157 | 6860 | 34x7 34x7D 
177. | 6860 | 34x7 34x7D 
114 | 7200 | 34x6S 36x12S 
114 | 7900 | 40x8 40x8D 
138 | 7900 | 40x8 40x8D 
157 | 8180 | 40x8 40x8D 
177 | 8180 | 40x8 40x8D 
192 | 8900 | 36x8 36x8D 
192 | 9300 | 38x9 38x9D 
172 9500 | 42x9 42x9D 
173. | 11000 | 36x7S 40x8i29 
171 | 13000 | 36x8 36x8D 


137 | 3400 | 30x5 30x5 
137 | 3450 | 32x6 32%6 
149 | 3850 | 32x6 32x6 
130 3100 | 30x5 30x5 
13914} 3650 | 32x6 32x6 
170 6920 | 34x7 34x7D 
164 7890 | 36x5S 36x12S 
175 8100 | 36x5S 36x12S 
156 5200 | 32x6 32x6D 
156 5500 | 32x6 32x6D 
182 10750 | 38x7 40x14S 
212 14000 38x7 36x10S 
175 10065 36x6S 36x14S 


107 1835 | 4.75x19 4.75x19 
131 2375 | 30x5 302%5 


| 
142 | 3900 | 30x5P 30x5P 
| 
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O22) Brakes, Hand 
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*Autocar HS 
*Autocar SHS 
*Autocar SHSA 
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365 | Own | 3yex3% | oy Own 

520 | Own | 3x%x8% | i Own 
| 1600 Bud H | 33gx4, | | Br-L 
1900 Bud H | 3% x4l, a | | Br-L 
2990 Bud D 354x5 : | Br-L 
2030 Bud H 355 x4 Br-L 
3240 Bud D 354 x5 : | Br-L 
3240 Bud D 3°4x5 

4580 Bud B 4x5), 

4680 Bud B 4'ex5le 

5250 | Bud B 414x5 lp 

5330 Bud B | 44%x5'& 

5830 | Bud B 4'x5'« 


| 1345 | Con 16-C 334x4% | 

| 2050 | | 6 | 33yx4% 

| 2500 | 6 | 334x45% 

| 3900 4 x4l, | 

| 5000 16 | 4% x43, | 
6000 Con 21 R | 454x434 | 
785 | Bud | 4 | 3%x414 
885 | Bud | 6 | 35x4 


~ 
nN 


wa|P9 





162 | 4300 | 30x5P 30x5DP 
168 | 4700 | 34x5P 34x5D 
162 | 4500  32x6P 32x6D 
168 | 4900  36x6 36x6D 
168 | 5100  36x6P 36x6D 
168 | 7000 | 36x6P 36x6D 
175 | 7100 | 36x6P 36x6D 
175 | 8200 | 36x6S 36x12S 
175 | 8400 | 36x6S 36x12S 
172 | 9600 | 36x6S 40x14S 


135 3500 30x5 30x5 
156 4400 | 30x5 30x5D 
| 


er 


3 





nw 
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156 | 4900 | S34x4 S34x7 
156 | 7000 | 34x7 34x7D 
162 | 9200 | S36x5 S36x12 
204 | 10000 | 34x7 34x7D 
128%4| 3050 | 30x5 30x58 
135%| 3150 | 30x5 30x5 
156%) 4160 | 30x5 30x5D 
160%| 4850 | 32x6 32x6D 
168 | 5600 | 32x6 32x6D 
174 | 6200 | 34x7 34x7D 
172%| 6300 | 34x7 34x7D 
169%| 7500 | 36x8D 
186 | 7500 36x8D 
162 | 8100 | S: $36x10 
189144| 8300 4 wh 36x8 
170'%4| 9700 $40x12 
180 | 11000 | 4wh 34x7at 
190 | 11700 | 36x8 4 wh 36x8D 
194 | 13100 | S36x7 4 wh 36x12S 


109 | 1900 | 5.00x20B 5.00x20B 
124 | 2260 | 5.50x20B 5.50x20B 
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| 1475 Her WXA 2 34x40 | 
1745 | Her WXB | 334x4% | 
| 2250 Her WXC | | 4 x4 | 
2666 Her WXC 4 x4'4 | 
2820 Her WXC |4 x4, 
3440 Her YXC | 459x4% 
3500 | Her YXC | | 4%ex4% | 
3740 Her YXC | 455x4% 
| 4140 Her YXC | 452x4% 
| 4420 Her YXC 2 | 415x4% | 
5600 | Her YXC 2 | 444x4% 
Diamond | 6220 | Her YXC 3 | 454x4%%, | 
Diamond 8000 Wak 6 RB 5 x5%, 


Dedge Bros. Vy, 545 | Own 35x44 
Bros. U-1l ; 695 Own 356x4% | 
Bros. U-1 795 . Own | 4 | 35qx4% 
Bros. DAI 795 Own 33gx3 % 
Bros. DAI | 895 Own 33gx3% | 
Bros. DAI 1095 Own | 33gx3 % 
Bros. DAI 1365 Own | 33gx3% | 
Bros. DAI | 1415 Own | 33¢x3% | 
Bros. DBl 1595 Own 3%x4% | 
Bros. DB1 1645 Own 3%x4% 
Bros. DBI 1845 Own | 6 | 35ex4%2 | 
Bros. DBI | 1895 Own | 35x44 
Bros. DB1 1945 Own | 3%x4% 


| % | 445 | Own 2%x4% | 
Durant Com. Chassis |__' 495 | Con | 354x414 


Fargo Packet 545 Own | 3 x4le 
Fargo Clipper 4 | 725 | Own 16 | 3%x4% | 
Fargo Freighter 795 | Own i 3 x44 
Federal 4FW | 980 Wak XA 3x4 | 
Federal E6 Con 17 | 3%x4 
Federal D | ‘ X wae ee | 3% x4% | 
Federal F7 fn | Con 16 3%x4% 
Federal A6 Con 3% x45 
Federal A6T S | Con 16 | 35ax4% | 
Federal A 6 T W | y Con 16 3%%x4% 
Federal T10F Con 16 |4 x4% | 
Federal Ti0W Con | 4 x4 
Federal U6 Con | 4 x4% 
Federal 4C6A Con 20 | 4%x4% 
Federal 4C6AB | Con 16 | 4%x4% | 
Federal X8 Vp | Con waa 
Federal X8R 21 R | 43gx43, 
Ford AA A | 3%x4% | 
Ford AA 3%x4% 
F. W. D.—H | 4 x5 

F. W. D.—H 6 314x414 | 
F. ‘W. D.—BTL 4 | [4/4 x5 

F. W. D.—HH 6 | 6 | 334x4¥% | 
F. -W. D.—B | J | | 4%x5% 
F. W. D.—B 5 | 4 | 4%x5% | 
F. W. D.—B T | 4] 4%x5% | 
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133 2590 | 6.00x20B 32x6 
124 2360 | 5.50x20B 5.50x20B 
2690 | 6.00x20B 32x6 
2955 | 30x5 30x5 
3695 | 32x6 32x6 
3810 | 32x6 32%6 
3930 | 32x€ 34x7 
4070 | 32x6 34x7 


CPW TT -148# TPP Pee Se] DD DA ee ee ee ee ee a oe AIAH LSP Per erase eeoea Ma fe fe fe 


PS 


4520 32x6 32x6D 
4715 32x6 32x6D 


2150 | 30x5 31x5.50 
1670 | 28x4.75 28x4.75 


1835 | 5.00x19 5.00x19 
2325 =| 5.50x18 5.50x18 
2785 -| 6.00x20 32x6 


2975 | 30x5 30x3 
3120 | 30x5 30xd 
3060 | 6.00x20 32x6 
3765 30x5 30x5D 
4580 | 32x6 32x6D 
4950 | 32x6 32x6D 
4950 | 32x6 32x€— dy 
6600 | 34x7 34x7D 
6600 | 34x7 34x7D 
7210 | 34x7 34x7D 
8330 | 36x8 36x8D 
8600 | 36x8 36x8D 
9750 36x6S 40x148 
10000 , 40x8 40x8D 


2792 | 6.00x20 32x6 
2570 | 6.00x30  6.00x30D 
| 5300 | 34x7 347. 
| 5500 | 34x7 34x7 
| 6000 | 36x8 36x8 
| 5700 | 36x8 36x8 
| 6460 | 36x6S 36x68 

| 
! 
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| 
| 
4235 | 32x6 32x6D 
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| Own 
| Own 
| Own 


| Cla B370 
' Cla B370 








Tim 52005H 
Cla B610 

| Tim 58000H 
Tim 65001 H 
| Tim 58000H 
Tim 65001H 

| Tim 65706HP 
| Tim 66704HP 
| Tim 66704TWP 
| Tim 68700DP 
! Tim 68700DP 
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Own 

Own 

| Own 

| Own 

| Own 

| Own 

| Own 

| Own 
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ZVMDWDQQQQ BF 
SIRS SSs 
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6800 | 36x6S 36x6S 


7700 | 40x7S 40x5SD 
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‘ a 7 i © = Standar 
| > § $|3 Els elg| ¥ E g i = 2a ‘£2 Tire Sizes 
Make and Model < “2 © = Ea a ros w 2 3 a 3 e | és ‘ | 33 3a | “4 
% © £ 3 o-- h6Uauldtl slhlUSl __ FS = | ¢ a. 3 
gggf) 2 3 ls $12 BELG fll i e\is\8 &| #e| Se | a 
OR | Om ie) Zz | | © eo [om — " pL Ta sai eee ——, 
ccscaiacess pinieing himancal on = my ck = 7000 | 36x6S 36x 
o. W. D—U ¢ . | o- | ove + -— ola melee c|s | own St ses 4 oR 148 | 7200 | 36x6S 36x69 
F. W. D.—U 6 3% | 4575 | Wak | 6 Pm Zn i Veo Biome 8 C'\% “ St 886 4 4 170 | 9500 | 36x8 36x8 
*F. W. D.—X 6 6 6500 | Wak 6 Pb Zen | Vac Eis | Own C5 | Own 
U | 4/1 Col Sp 4 D_= 142 3900 | 30x5 30x5 
Garford Series S 11 1 | 1600 | Bud HS 6 6 PC Zen | Vac Aut | Br-L lala S 4 D_ 162 4300 |-30x5 D30x5 
Garford Series § 11 1% {1900 | Bud HS6 6 PC Zen | Vac Aut | Br-L U | : = be 46D! ies | 470 | 308 D34x5 
Garford Series 40 1% | 2990 | Bud DS 6 6 PC Zen | Vac Br-L U | : oon . 4 D 162 4500 | 32x6 D32x6 
Garford Series S 11 2 | 2030| BudHS6 6 PC Zen | Vac Br-L U | : —_ b ; 6b hime | oe ia D36x6 
Garford Series 40 2 | 3240 | BudDS6 | 6 PC Zen | Vac Br-L U | He 1 be ; &| we 5100 | 3éx6 D36x6 
Garford Series 40 2144 | 3240 | Bud DS6 | 6 PC Zen | Vac Br-L U | J nc We 4 D 175 7000 36x6 D36x6 
Garford Series 60 2% | 4580 Bud BA6 6 PC Zen | Vac Ful U | 5 Tim Wo 4 D 175 7100 | 36x6 D36x7 
Garford Series 60 3 | 4680 | Bud B A 6 | 6 PC Zen | Vac Pul e * | te Wo 4 D! 175 | 8200 | S36x6 S36x12 
Garford Series 80 3% | 5250 | Bud BAG | 6 PC Zen } Vac Br-L le tee Wo 4 D195 8400 | S36x6 S36x14 
Garford Series 80 4 | 5330 | Bud BA6 | 6 PC Zen | Vac Br-L C | : — ae ; > ae 9600 | S836x6 S40x14 
Garford Series 100 5 | 5830| Bud BA 6 6 PC Zen | Vac | Br-L Cc : an = ; ; 1097) 1980 | 5.00x19B 550x198 
Gen. Mot. T11-1001 | *3800| 625 | Pontiac 6 Pb Mar | P Own ia | co ae = 4 4 130 | 2625 | 550x20B 5.50x20B 
Gen. Mot. 115-1501 | *5400| 695 | Pontiac 6 Pb Mar | P Own U 3 | Tim sists rd 4 4 130 2650 | 6.50x20B 6.50x20B 
Gen. Mot. 117-1701 | *5500; 735 | Pontiac 6 Pb Mar | P Own U!3 Tim 51508 4 4 4 130 2670 | 5.50x20B 32x6 
Gen. Mot. T17-1707 | *6500, 750 | Pontiac 6 Pb Mar | P Own U| 3 | Tim cae = 4 D130 4 2850 | 550x20B 32x6 
Gen. Mot. 119-2201 | *6300} 895 | Pontiac 6 Pb Mar | P Mun U t Tim ae eo 4D 130 2925 | 30x5 30x5D 
Gen. Mot. T19-2214 *8500} 985 | Pontiac 6 | Pb Mar | P Mun U | oo 5261 4 4 Dj 190 3375 | 6.00x20B 17.50x20B 
Gey. Mot. 125-2501 *6800} 1235 | Buick | 6 Fb Mar | P Mun U aa Er cae Bp 4D 138 3425 | 30x5 30x5D 
ee tee canes | cabee 1208 | Buick + >. ucls Mun 0 |4| Eat 1617 Sp 4 D 141 | 4450 | 6.00x20B 8.25x20B 
Gen. Mot. 130-3206 *9000) 1555 | Buick | 6 Pb Mar P Mun U/ 4) ~ — : ; £t oe 4525 | 32x6 32x8D 
Gen. Mot. 130-3203 —[*11000| 1605 | Buick 6 Pb Mar | P Mun U/4| es a Sp api i 4575 | 7.00x20B 9.00x20B 
Gen. Mot. 142-4206 —_|*10600) 1735 | Buick 6 Pb Mar | P Mun 4 | 4 | = 1717 S 4 D141 4905 | 36x6 36x6D 
Gen. Mot. 142-4203 |*14000! 1960 | Buick | 6 Po Mar ; P Mun U 4 | Eat mn ~ 4 46D fia 4825 | 32x6 32x6D 
Gen. Mot. 144-4401 |*12000| 1965 | Buick 6 Pb Mar | P Mun U|4 Eat oe - 4 D/ ial 5095 | 34x7 34x7D 
Gen. Mot. 144-4404 —_|*15000) 2095 | Buick | 6 Pb Mar | P Mun U : a pe Wwe 4 D 154%, 6925 | 34x7 34x7D 
Gen. Mot. 160-6202 —_|*16500) 3035 | Buick | 6 Pb Mur | P Mun 4 lé sone 65706 Wo 4 D_ 154% 6925 |9.00x20B 9.00x20DB 
Gen. Mot. 160-6205 — [*18500| 3125 | Buick | 6 | Pb Mar | P | Mun 5 mime 66704 Wo 4 D135 7500 |9.00x20B 9.00x20DB 
Gen. Mot. 182-8202 _|*19000, 3795 | Buick 16 Pb Mar | P Br-L ote | co a Wo 4 D 155 | 7850 | 38x7 38x9D 
Gen. Mot. T82-8207 —_[*22000, 4070 | Buick t- -— ets or L 60 | S| Tim SW-200 Wo WRD_ 185% 9400 | 7.50x20B 7.50x20D 
Gen. Mot. 190-9901 —_|*23000) 5885 | Buick | 6 ro Mer FP ley 318 | Tim SW.200 Wo WRD 185% 9775 |8.25x20B_8.25x20DB 
Gen. Mot. 190-9904 —_/*28000| 6055 | Buick 6 Pb Mar | P | Br-L Cis i tm &- 30x5D 
oa ger ae | Cov U | 4 {| Tim Sp 4 Tr; 140 | 3800 | 30x5 . 
Gramm B | 1% | 1495 | Lyc 4 SL 6 Pb Zen | Vac ui 4/ Tim Sp '4 Tr 160 4820 | 32x6 32x6D 
*Gramm C 2 {1795 | Lyc ASA 6 Pb Zen | P Cov | 4) Tim Sp 4 Tr, 160 5100 | 32x6 32x6D 
‘Gramm D 2% | 2195 |Lye TS | 6 Pb Zen /|P | Cov aisle 2R 4 R 150 5200 | 34x7 34x7D 
*Gramm E | 3 |2595 | Lye TS ‘6 Pb Zen | P | Ful Uj} 4) won S 4 D_ 190 | 6750 | 32x6 32x6D 
*Gramm EY | 3 | 3595 | Con 20R 6 Pb Zen | P Pul U 4 | Tim ~ 4 4 D210 7200 | 34x7 34x7D 
*Gramm GY | 4 | 4345 | Con 21R 6 Pb Zen | P | Ful Uj 4) Wis oR 4 D236 9600 | 36x8 36x8D 
*Gramm HY | 5 | 6545 |Con 16H | 6 Pb Zen | P | Pul 4 : on 2R D R153 7200 | 36x5S 36x10S 
*Gramm 0-35 3 3595 | Lyc TS | 6 Pb Zen | P | Pul Cc H bdo oR D R 153 7700 | 36x5S 36x12S 
*Gramm 0-45 | 4 3995 | Lyc TS 6 Pb Zen P | Ful Cc win oR D R 153 8800 | 36x6S 36x14S 
*Gramm 0-60 | 5 | 4745 | Lyc TS 6 Pb Zen | P | Pu oittoa 2R D R_ 153 7200 | 36x5S 36x10S 
*Gramm T-38 | 3 3595 | Lyc TS 6 Pb Zen = P Ful U : bt aR DR 133 7100 | 36x5S 36x12S 
*Gramm_T-48 | 4 [3995 |Lye TS | 6 Pb__Zen | P | Pul Jw Tr 137 | 3435 | 30x5 30x65 
Indiana 64 ( 1 |1195 |Con27B | 6 Pb Str | Vac | Br-L - . | — prec = } | i7 | samme | Sees - an 
Indiana 74 } 1% | 1290 | Con 27B 6 Pb Str | Vac Br-L 2 hae 55003 Sp | aot: 149 3650 | 32x6 32x6 
Indiana 89 . 1525 | Con 27B |6 Pb Str | Vac | Br-L UF on me 98 Ps R R 1291; 3500 | 30x5 30x5 
Indiana 11 | 1% |1425 | Her OX /| 4 Pb Str | Gra | Br-L ¥ : | = :> > = m| ipl see | aos pe 
Indiana 111 | 1% | 1630 | Her OX 4 Pb Str | Gra | ane oie | we ames on R Tr 120 | 3740 | 3ax6 32x6D 
Indiana 111 XW | 2 1850 | Her OXP | 4 Pb Sir | Vac e8 = 14 | tam seees 2 Sp 4 Tr. 136 5200 | 32x6 32x6D 
Indiana 120 | 2 | 1999 | Con 30B_ | 6 Pb Str | P | li 14 | wee ae oR 4V Tr 136 | 5500 | 32x6 32x6D 
Indiana 140 | 2 | 2495 | Con 30B ~<6 Pb Str Bs “0 U | 4 | Cla B 720 Sp R Tr 132 4970 | 32x6 34x7D 
indians 115 A | 2a | Se | ow Cer le - io | Br 39 0/4. Cla B 720 Sp R Tr 136 5160 | 32x6 34x7D 
Indiana 615 A | 242 | 3070 | Wis ¥ 6 > =o  Br-L 55-7 | 7. Tim 65704 S P_ Wo R J) 162% 7400 | 36x5S 36x10S 
Indiana 126 | 3 3780 | Her L 14 Pb Str | Vac Br- - C7 Tim 65704 S P Wo R J 168! 7625 | 36x5S 36x10S 
Eadiana 626 |? | oo | Wee : - alee BTL 53-4U | 4 | Cla B 720 Sp R D_ 168%, 6500 | 32x6 38x9 
Indiana 627 | 3 | 3725 | Wis H 6 Po te | Ve se | 5 | Wis 1228 2R RV D | 158', 7000 | 34x7 34x7D 
Indiana 127 AW | 3 | 3775 | Her K 14 Pb Str | Vac | Br-L U|5 wis 1228 oR RV D_ 156%) 7200 | 34x7 34x7D 
Indiana 627 AW | 3 | 4075 | Wis H 6 Pb Str | Vac | er oe7017| Tim ee SP Wo R J. 17414 8100 | 36x5S 36x12S 
Indiana 638 | 4 | 4955 | Wis H 6 Po Str | Vac | Br- C\7. Tim 68703 E Wo D 182 | 10750 | 38x7 40x14S 
Indiana 290 | 7 | 7250 | Con36B '6 Pb Str | P | Br-L HE, 4 hin 1D 212 | 14000 | 38x7 36x10S 
Indiana 640 | 10 | 9700! Con36B_ 6 Pb Str | P | Br-L Cc iS. ae 2620) 5 25x20 5 25x20 
International AW-1 % | 720 Wak XA 4 Fo cen | Vac = ciciao aes Sp 4 2 124 | 2200 | 30x5.25  30x5.25 
Int. Harvester Sp. Del! % | 720 “Wak XA 4 Pb Zen Vac | Mec U|3 er pe Sp 4 2 124 | 2430 | 30x5 30x5 
Int. Harv. 6 Spd. Spec.. 1 | 820 | Wak XA 4 P Zen | Vac Mec U!|3 _ ao Sp 4 2 198 3200 | 30x5 30x5 
Int, Harvester S-24 1% | 1160 | Lye C T 4 22.5 Pw Zen | Vac Own U | 3 ar 1002 Sp 4 9 130 3250 | 30x5 30x5 
Int. Harvester 8-26 1% | 1310 | Lye 4SL 6 25.3 | Pb Zen | Vac Own U } 3 a 1502 Sp 4 2 *140 3520 | 30x5 32x6 
Int. Harvester SF-34 1% | 1450 | Lye CT 4 225 Pw Zen Vac Own U|3 —f 1518 Sp 4 9 138 4300 | 6.00x20 6.00x20D 
International AL-3 14% | 1450 Lyc SLH 6 25.3 Pb Zen’ Vac W-G 7) 4 —_ aa Sp 4 2°49 3570 | 30x5 32x6 
Int. Harvester SF-36 1% | 1600 | Lyc 4S L 6 25.3 Pb Zen ! Vac | Own U 3 = anna Sp 4 5 117 3700 | 30x5 326 
Int. Harvester SD-44 2 | 1590 | Lyc C T 4 22.5 Pw Zen | Vac | Own U | 4 | se a Sp 4 3 117 3750 30x5 326 
Int. Harvester SD-46 2 |1740 | Lyc4SL |6 25.3 Pb Zen Vac | Own U 4 - pon Sp 4 > | e140 4000 | 32x6 32x6D 
Int, Harvester SF-46 2 | 1950 | Lye 4SL 6 25.3 | Pb Zen | Vac | Own 21% Bat (712, Sp 4 2 *145 5070 | 32x6 32x6D 
Int. Harvester A-4 2 1985 _Own-FBB 6 31.5 Pb Zen Vac | Own U | S| Bat 2112 Sp 4 2 *156 5606 | 34x7 34x7D 
Int. Harvester A-5 3 | 2550  Own-FBB 6 315 Pb Zen! Vac | Own U 5 Eat 2112 = 4 4 148 000 36x5S 36x83 
Int. Harvester HS-54 | 2% | 3850 | Hall-S 151 4 28.9 | Pb Zen | Vac | Own U | 5 | Eat o ae 2 4 4 *148 | 8665 | 36x5S 36xL0S 
Int. Harvessr HS-54-C| 2% | 3850 | Hall-S 151 4 ; Pb Zen | Vac Own U | 5 Pag a aR 4 2 *148 8300 | 36x5S 36x89 
Int. Harvester W-1 2% | 3850 | Hall-S 151 | 4 Pb Zen | Vac | Own -: ind ae oR 4 4 *160 107 | 36x5S 40x12S 
Int. Harvester HS-74 3% | 4850 | Hall-S 152 4 Pb Zen | Vac Own U | 5 Eat ual Ch 4 4 160 11000 | 36x6S 40x123 
Int. Harvester HS-74-C| 3% | 4850 | Hall-S 152 4 Pb Zen | Vac | Own vis Pog " oR 4 2 *160 10125 | 36x6S 40x12S 
Int. Harvester W-3 3% | 4850 | Hall-S 152. 4 Pb Zen § Vac Own U {| 5| Eat i a 4 ‘ 140 11095 | 36x68 40x148 
Int. Harv’s’r HS-104-C! 5 | 5500 | Hall-S 152 4 Pb Zen Vac Own U|5 | Own AM 4 - re — 
La France-Repub. A-1 | *6000) 990 | Lyc 6 > 6Sen | Vee —_ isl co Sp tt) 1 | aoe | 6.00x20 32x6 
La France-Repub. C-1 | *7000 1295 | Lyc 6 Pb Zen | Vac Br-L U | 4; Tim 3p 4 Tr 144 3725 | 30x5 30x5D 
La France-Repub. D-1 | *9000| 1595 | Lyc 6 Pb Zen Vac Pul ME vg Sp 4 D 174 5870 | 32x6 32x6D 
La France-Repub. F-2 |*13000) 2395 | Lyc | 6 Pb Zen | Vac Pul 0} 4 | Tim r- 4 D163 5850 | 34x7 34x7D 
La France-Repub. H-1 *15000| 2985 | Lye | 6 > S| ae eielme 2R 4 D 180 6900 | 36x8 36x8D 
La France-Repeb. L-1 |*18000) 3595 | Lyc 6 Pb Zen | Vac Ful U | 4 | Bat = 5 2) -— | a pene 
La France-Repub. M-1 |*20000, 3800 | Wak 6 Pb Zen | Vac Ful U | 5 | Bat " : a sauna 
Mack AB | 2%-3) 3950 | Own 4) 4% Pb Str | Gra Own og | ‘ | oom - > . .-Ont —— | 36x8 36x8D 
++Mack BJ | 3%-5} 6150 | Own 6 | 4% Pb Str Vac cum ; | ‘i an 4 J 3-Opt | —— | 36x5S 36x5DS 
tiMack AK | 3%4-5| 5150 | Own |4)5 ee Str | Gre } om a1 al ca 2R 4 D 3-Opt | —— | 36x5S 36x5DS 
++Mack AK | 3%-5| 5250 | Own 4/5 Pb Str | Gra wn | os bo JR 3-0pt| —— | 36x5S 40x10S 
++ *k AC 342-5 4950 | Own [4/5 Pb Str Gra Own J : — oh JR 3-Opt! —— | 36x6s 40x12S 
+¢Mack AC | 54-7) 5500 | Own 14/5 Pb Str | Gra — : : a Ch J R 3-Opt | — 36x7S 40x14S 
+¢Mack AC | 7% | 6000 Own 4/5 Pb Str Gra ous oictoo ote R 7 191 | —— | 36x7S 40x8DS 
Mack BL | 3 | 2500 | Own 6 | 3 Pw Str Vac wn = 1a hae Sp 4 D 138-156 —— | 32x6 D32x6 
++Mack BG | 1% | 3000 | Own ae — =i —_ a | Ow: Ch R D 2-Opt| —— | 36x4S 36x8S 
oe | 243 1750 aon é Pe Str vac eg U 4 Own 2R R D 2-Opt, —— | 34x7 D34x7 
Mack AB | 24%- w y , 9. nn a D34x7 
++Mack AB | 2%-3| 4300 | Own | 6 ve OS | Vee -_ a ittooe OR + Dison| — | 34x7 D36x8 
#i+Mack BC | 34-4) 5250 | Own 6 Pb Str Vac Own ah = = 4 D 2-Opt| —— | 36x58 36x5D8 
1i8teck BC as te = — : oo ro - ys J| 4] Own Ch 4R J 3-Opt | —— | 36x7S 40x12S 
ok »; -whee | ae 
Maik AP G-wheel | 10 In2000 | Own a Pb Str Gra Own J | 4 | Own Ch J om . . xT —— 
Paige | % {| 860 | Own 6 Pb DLP W-G U | 3 { Sal = : ~ = = : “OEP ee 
Relay Series 15 %4 | 1370 | Con 17 E 6 Pb Str Vac Lp : : ye = | 4 D! if 3800 \-30x5P 30x5P 
Relay Series 15 1 | 1410; Con 17E | 6 | Ph Str | Vac hae =i 4 Gam R 4 D! 142 | 4050 | 30x5 30x59 
Relay Series S 11 1 | 1700 | Bud HS 6 | 6 | a. wlateu ik 4 D_ 162 | 4500 | 30x5 1D30x5 
Relay Series S ll 1% | 1900 | Bud H S 6 | 6 PC Zen | Vac Br- w 
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! 4 E . J ¢ | 2 F 4 P | g £ Standard 
Make and Model ‘ r] e S 5 ” S 7) g 73) 3 e | +] ¥ 5 gs | y "| Ba oe Tire Sizes 
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Relay Series 40 =| 114 2990 Bud DS6/6|3%x5 | 31.2 PC Zen | Vac Aut | Br-L U| 4 Own R | 345/4 D)| 168 | 5300 | 34x5 D34x5 

Relay Series § ll 2 | 2030 Bud HS 6 | 6 3%gx4'4 | 273 | PC ~Zen | Vac Aut | Br-L U!|4 Own R | 300 | 4 D 162 | 4700 | 32x6 D32x6 

‘Relay Series 40 2 | 3240 > Bud DS 6 | 6 ! 35gx5 315 | PC Zen; Vac Aut | Br-L U4 Own R | 345 | 4 D 168 5500 | 36x6 D36x6 

Relay Series 50 2 3860 Bud DW 6! 6 | 33%4x5 | 33.7 | PC Zen | Vac Aut | Br-L U‘'5 Own R | 585 | 4 D 161 6800 | 36x6 D36x6 

Relay Series 40 2% | 3240 Bud DS 6 _.6{|3%x5 (| 315 | PC Zen | Vac Aut | Br-L U | 4 Own R | 345 | 4 D 168 5700 36x6 D36x6 

Relay Series 50 2% | 39850 Bud DW6 6 | 3%x5 33.7 | PC Zen} Vac Aut | Br-L U|5 Own R | 58.5 | 4 D 161 7000 36x6 D38x7 

Relay Series 60 2% | 4530 Bud BA6 6/4 x5 408 > PC Zen, Vac Aut Ful U 5 Own R | 63.7 4 D 175 | 7350 | 36x6 D36x6 

Relay Series 50 3 4130 Bud DW6!6|3%x5 | 33.7 | PC Zen | Vac Aut | Br-L U|5 Own R | 585 | 4 D 161 | 7200 | 36x6 D40x8 

Relay Series 60 3 4595 Bud BA6 6/)4 x5% 408 PC Zen! Vac Aut Ful U 5 Own R | 63.7 4 D 175 7500 | 36x6 D38x7 

Relay Series 80 3 5250 Bud BA6 6! 4'6x5% | 408 PC Zen} Vac Aut’ Br-L U 8 Own R ! 84.18) 4 D 175 8400 | 36x6 S40x10 

Relay Series 66 3% | 4745 Bud BA6 6:4 x5's 408 PC Zen! Vac Aut Ful U 5 Own R.| 63.7 | 4 D 175 | 7800 | 38x7 D40x8 

Relay Series 80 34%, 5330 Bud BA | 6| 41x5% | 408 PC Zenj| Vac Aut Cov C 8 Own R | 84.18 4 D = 175 | 8600 | 36x6 S40x12 

Relay Series 80 4 5380 Bud BA | 6 | 4%x5¥% 408 PC Zen! Vac Aut Cov Ci8 Own R | 84.184 D{ 175 | 8800 | 38x7 S40x14 

Relay Series 100 5 6615 Con 21 R 6 | 43,x43, 45.9 PC Str! Vac Aut Ful U 5 Own R | 63.7. 4 D 230 10000 | 9.00x24 D9.75x24 

Reo 15 Junior Me 78 Con16E |[|6|3%x4 ‘| 273 | Pb Sch | P DR | W-G U ‘3, Sal Sp | 1463 4 Tr 115 2290 | 6.00x18 6.00x18 

Reo D A 1 995 Con 16 E 6 | 3%3x4 273 | Pb Sch | Vac DR | W-G U;}3 , Own Sp |184;4 Tr | 123-} 2755 | 30x5 30x5 

Reo D F 1 | 1095 Own CB | 6 | 35xx5 273 | Pb Sch! P DR Own U|3 | Own Sp |17.1;4 Tr 135 | 3200 | 6.00x20 32x6 

Reo F A 1% | 1295 | Own | 6 | 33gx5 27.3 ' Pb Sch | Vac DR | Own U | 4) Own Sp | 2296 4 Tr | 137 | 3525 | 32x6 32x6 

Reo F E 14% | 1395 | Own | 6 , 33,x5 27.3 ' Pb Sch | Vac DR ! Own U | 4 | Own Sp | 22.96 4 Tr | .152 | 3700 | 32x6 32x6 

Reo F H 2 | 1595 | Own | 6 . 33gx5 27.3 | Pb Sch > Vac DR , Own U | 4) Own Sp _376;4 Tr 142 | 4165 | 32x6 32x6D 

Reo F C 2 =| 1645 | Own | 6 | 333x5 | 273 | Pb Sch | Vac DR | Own U | 4 | Own Sp | 3762 4 Tr 152 | 4025 | 32x6 32x6D 

Ree F D 2 | 1745 | Own | 6 | 33x5 | 27.3 | Pb Sch | Vac DR | Own U | 4 | Own Sp 37.62) 4 Tr 168 | 4075 | 32x6 32x6D . 

Reo GA 3 | 97035 | Own | 6 | 33gx5 273 | Pb Sch | Vac DR. Own U | 4 | Own Sp | 41.054 Tr 163 | 4625 | 32x6 32x6D 

Reo G C 3. =| 2140 | Own | 6 | 33gx5 27.3 | Pb Sch | Vac DR  $ Own U | 4 | Own Sp | 41.05 4 Tr 179 | 4850 | 32x6 32x6D 

Reo G D 3 | 1985 Own 6 33gx5 27.3 | Pb Sch | Vac DR | Own U 4, Own Sp 462 '°4 Tr! 144 | 4570 | 32x6 32x6D 

Rugby % T | &% 655 Con 6 3%4x4 25.4 Pb Str AC Aut. Own U 3. Own Sp 156 | 4 4 —- | 2160 | 29x5 29x5 

Rugby 6-15 | 1 865 Con 6 | 3%x4 25.4 Pb Str ' AC Aut Br-L U $4: Sal Sp 3449 4 Tr! 135 2900 | 20x5.50 32x6 

Selden 7 C |} 1 | 1098 | Con | 6 | 234x434 19.384 Pb Zen | Vac Aut BB U | 3 | Tim Si - 4 D 124 | 3600 | 30x5 30x5 

Selden 17 C 1% | 1500 | Con 6 | 35gx4 273 Pb Zen | Vac Aut | Br-L U|4 | Tim Sp 4 DD 142 | 3900 32x6 32x6 

Selden 317 C | 1% | 3900 Con 6 | 33gx45g 27.34. Pb Str | Vac Aut Br-L U |} 4. Tim Sp; — !4 D; 142 {| 3900 | 32x6 32x6 

Selden 37 C | 2 1935 | Con | 6 | 34x45, | 27.34 Pb Str | Vac Aut | Br-L U|4 | Tim Sp| — |4 D 151 | 4800 | 32x6 32x6D 

Selden 39 C |} 2% | 2920 | Con 16|4 x4% | 38.4 | Pb Str | Vac Aut ! Br-L U|4' Tim Sp — i4 D 164 5800 | 32x6 32x6D 

Selden 47 C B | 3% | 3785 | Con |6|4 x4% 384 Pb Str | Vac Aut | Br-L U | 4 | Tim Sp — 4 Dd 171 | 7200 34x7 34x7D 

Selden 47 C D 4 | 4435 Con |6'4 x4'% | 384. Pb Str | Vac Aut ! Br-L U|5/! Wis 2R — |4 D 171 7600 36x8 36x8D 

Selden 67 C | 5 | 4975 | Con | 6 | 43gx434 | 45.94 Pb Str | Vac Aut Br-L U'7. Wis 2R | — |4 DD; 171 | 8700 | 36x8 36x8D 

Selden 77 ie: 7365 Con 16 | 4%x5% | 54.15: Pb Str | Vac Aut = Br-L U|7!| Wis 2R — {4 D | 178 | 12000 | 36x7 40x7D 

Service Series S ll Ps 1600 Bud HS 6} 6 | 33gx4!2 | 27.3 PC Zen | Vac Aut | Br-L U!' 4: Col Sp ; 25.514 D 142 | 3900 | 30x5 30x5 

Service Series S 11 | 1% | 1900 | Bud H S 6 | 6 | 33gx4!4 | 273 | PC + Zen | Vac Aut | Br-L U | 4) Tim Sp | 292 4 D 162 | 4300 | 30x5 D30x5 

Service Series 40 | 1144 | 2990 | Bud DS 6! 6 | 35gx5 =| 315 | PC Zen | Vac Aut | Br-L U|4 Tim Wo | 348 4 D | 168 4700 | 34x5 D34x5 

Service Series S 11 2 2030 Bud HS 6 | 6! 33gx4% | 273 | PC Zen | Vac Aut | Br-L U | 4! Tim Sp | 292 4 D 162 | 4500 | 32x6 D3236 

Service Series 40 2 3240 Bud DS 6 6 _. 35gx5 31.5 | PC Zen | Vac Aut | Br-L U + 4. Tim Wo | 348 | 4 D 168 4900 | 36x6 D36x6 

Service Series 40 | 2% | 3240 Bud DS 6 | 6°! 3%x5 315 PC Zen | Vac Aut |.Br-L U | 4); Tim Wo | 348 4 D 168 | 5100 | 36x6 D36x6 

Service Series 60 | 2% | 4580 Bud BA6 6) 4'x5', 408 PC Zen | Vac Aut Ful U 5 Tim Wo | 686 4 D 175 | 7000 | 36x6 36x6 

Service Series 60 | 3 4680 Bud BA 6 : “a? 40.8 PC Zen ! Vac Aut And : : ba a 68.6 4 D 175 | 7100 | 36x6 D38x7 

Service Series 80 314 | 5250 | Bud B A 6 4%ex5) 408 PC Zen | Vac Aut r-L Tim o | 982 4 D 1 | § S36 

sec Series 80 | 4 * | 5330 Bud BA 6 | 6 414x5"% 40.8 PC Zen | Vac Aut. Br-L C;7\|Tim Wo | 982 4 D rt sen pooar seente 

Service Series 100 | 5 | 5830 Bud BA6/ 6. 41gx5% | 408 | PC Zen | Vac Aut Br-L C|7' Tim Wo | 982 4 D 175 | 9600 S36x6 S40x14 

Stewart 30 | 1 695 ; Lyc AFE | 4 | 334x4% | 22.5 | Pb Str | Vac DR {| W-G U | 4 | Sal Sp 4 D 130 | 2905 6.50x20 6.50x20 

— \ in| oeliee ” |¢|seeciaesi Pe or(vec DR) wea U|4| Om Simelt oie | me laeee cee 

Stewart | ly uye 334x414 > 25.8 Str ac -G ya Sp | ; 130 3526 20x6.50 20x6.50D 

*Stewart 34 X | 1% | 1195 | Lye 4 SL | 6 | 3%4x4% | 25.3 | Pb Str | Vac DR W-G U ' 4! Cla Sp | 240 4 D 145 3526 6.50x20 6.50x20 

Stewart 40 | 1% | 895 Lyc AFE 4 3%x4'% 225 P Str Vac DR/| W-G U'4 > Cla Sp 4 D_ 130 3215 | 6.50x20 6.50x20D 

a = .. = pe 4SL_ | : | Lt le = = { bt = ee : : | = Sp 213 } dD 136 3840 6.50x20 6.50x20 

i w : 1 ye ASA 354x4% | 25. r u J a Sp | 273 D | 145 | 4188 | 32x6 32x6D 
iccece is 86 | aml zeolteecr ojelauss [sit \Pe oe |Vec DR rw  U/4| Tim Wo |280'4 D 16 | sme | 3ax6 4 

Stewart Y | | Lyc TF | | 35x i w r | Vac u | m Oo ) 165 5788 32x6 32x6D 

Stewart 32 X | 2% | 1990 Lyc ASA 6 3%x4% 31.54] Pw Str | Vac DR | Ful U\4 Cla Sp !7.25:1) 4 D 165 5100 | 32x6 32x6D 

Stewart 33 X 3 | 3290 | Lyc TS |6|3%x5 | 36.2 Pw Str | Vac DR | Ful U4 Tim Wo 725:1 a D 165 | 6450 | 34x7 34x7D 

_ Stewart 19 X 31% | 3690 | Lyc TS | 6 | 3%x5 36.2 Pw Str | Vac DR | Ful C 12 | Tim Wo |1051 4 D 165 | 6990 36x5 36x10 

i Stewart 31 X | 5 | 4990 | Wak 6 RSL | 6 | 4%x5'% | 459 Pw Str | Vac DR Ful C 8 Tim Wo /10.5:1, 4 D 165 8400 | 36x6S 36x6SD 
Stewart 27 X | 6-7 | 5700 Wak 6 RSL | 6  4%x5% | 45.99 Pw Str_| Vac DR | Ful U 8 Tim Wo | 93.81 4 D 165 | 9927 | 36x7 40x7D 

F Studebaker GN-P | % 845 Own 6 | 3%x4% | 27.3 | Pb Str | P DR | Own vis Own Sp 15.15 4 4 115 2465 6.00x19 6.00x19 
ee were pg | ; | — Own | . grt oo a pon : an pane - : — - 7 : 4 — 2990 6.00x20 30x5 
tudebaker a | f Own 3% x45 27.3 r | wn J: 3 | Own Sp 3.2 46 3000 30x5 K 

Studebaker GN-N | *4000! 1245 Own 6/3 4x4% 27.3 | Pb Str | P DR | Cla U!4!Cla Sp | 335 4 D 146 3265 30x5 7 

Studebaker 77 . |°12500 2895 Own 8 3x45, 39.2 Pb Str | P DR | Ful U 4 Bat Sp 24.6 4V D 158 5030 7.00x20 7.00x20D 

Studebaker 88 |*12500 3295 | Own | 8 | 3'ox4% 39.2 Pb Str | P DR | Ful U 4 | Eat Sp | 246'4V D 184 5200 7.50x20 7.50x20D 

Studebaker 99 |*14000; 3795 | Own | 8 | 34%x4% | 39.2 | Pb Str | P DR |! Ful U | 4 | Bat Sp 26 4V D 184 5680 7.50x20 7.50x2019"! 

Whippet 96 A | Wy 360 Own 96 A | 4! 3%x4% | 156 Pb Til | Vac Aut | Own U | 3 | Own Sp 14.74 4 R 103%! 1691 4.75x19 4.75x19 

+tWhite 15 B . ¥ | 1545 | Own GKA 4 | 334x5% | 225 |CS Zen | Vac L-N | Own C\ 4, Own Sp 186 R R! 133%) 3242 | 30x5 30x5 

wee" uh | as | oun Ge [4] ie 12s (oe Eee (ver aie (Sen S14 | on (male D| im’| se [sees | fa 
ite ! ‘ | 3128 wn | | % rf w | J wn :) 26.2 i | 5096 | £ 

+White 51 A 24% | 3750 Own GRB | 4 414x534 28.9 Pw Zen | Vac Mag | Own U 4 | Own Sp 355 |R D 170 6256 | pom 3x08 

tWhite 55 31, | 4650 Own GRB | 4 | 4%x5%4 | 28.9 Pw Zen | Vac Mag § Own J' 4)! Own IG |61!'D R 174 8512 | 36x5S 40x5SD 

tWhite 52 T 3% | 4700 | Own GRB | 4 | 4%4x5% 28.9 Pw Zen | Li — — ) | 4 | Own IG | 765 D R | 1292! 8236 | 36x5S 40x5SD 
tWhite 52 5 | 5100 Own GRB | 4 | 4%x5%q | 289 Pw =~ — =. —_ . 5 | Own IG | 92.3 op ml Se 9184 | 36x6S 40x12S 
rome ES ESS TESS eifai: bi | ee ie Ne 

i , _| 18: wn 2 2x4'% : y . 1 Sp f 3562 30x5 30x5 
+White 61 1% | 2450 Own2A | 6 3144x4144 294 ' Pw Zen | Vac DR Own U | 4 | Own Sp 23.4 4 D 148 | 4612 | 30x5 30x5D 
+White 59 A 7% | 6000 | Own3 A 1614 x5% | 384 ! Pw Zen P L-N | Own Ui 4 | Own Sp 665 D R 155,'4| — | 40x8 40x14S 

Willys-Knight 87 - | 825 Own 6 | 248x4% 20.7 | Pb =‘ Til | Vac Aut L | Own U 3 Own Sp 16.10 —| 112% 5.50x29 5.50x29 

Willys-Knight T-103 | 1% | 825 Own KGT 6 | 233x4% | 20.7 | Pb Til | Vac Aut | Cov U4) Cla Sp 42.33 4 B 131 2808 5.50x20 30x5 

Willys Six 98 B | %| 525 Own 98 B | 6 | 3%x3% | 2535| Pb Til | Vac Aut | Own U|3 | Own + Sp | 14.28)}4 3B 110 1903 | 5.00x19 5.00x19 

Willys “ix C-101 | 1% 695 | Own 98 B | 6 | 344x3% | 25.35! Pb Til | Vac Aut | Cov Ui4/'! Cla Sp | 36.12 4 B 131 2675 5 50x20 5 50x20 

LOCATION—C, C : w 4 it DURANT LINE = a * base, ; 7 ' 
GENERAL NOTATIONS REAR eugine cl aps typi i : pa * Price EP so. — *Indicates deine aie Special pow- 179, 184. ee See: Oe a aan 

*¢REFERENCE MARKS apply to individ- Columbia: ; a Bevan Sei. Salisbury: GENERAL MOTORS TRUCK LINE 3 Bg a» ag hick = ha yr F—-Chassis oe body 
ual lines oaly and explanations are given = Tim, Timken, Wis, Wisconsin i *Capacity indicated for each chassis is the ated in any transmission speed, optional STE 4 
under the sepeirites Tat cee | company vee oarve eG, Suterne) gees: — recommendea gross weight Without ex- on all models Model 30 and ges Ly lied 

. : B reve 0, 7 AP a age ‘ , supp 

CAPACITIES given in this table are in Warck om, Double todestion: Ch. Chain: ceeding sates capacity of tues. | The GRAMM 120 and 140-inch wheel base. Pee 
tons or fractions of tons. *Shows maxi- Relay, Relay drive. ad ey OOS DOS asrect | ee Sht euodels B, C, D ana E are furnished in Model 40 can also be supplied in 140 and 
mum allowable gros» weight in pounds. BRAKES--J. Jack shaft; R, Rear wheels: phan | — waten cheese = ene anteed three whee! base lengths--others on re- + 160-inch wheel base 

WHEEL BASES given are standard, but D. Drive shaft; 4, four-wheel; Tr, Trans- = oa a ee se peae quest. Model 34X can be supplied in 145, 160 
optional wheel bases are available in mission; V. Vacuum booster: W. West- 5a isfactor! y under average conditions *Modeis GY and GYB also available in and 176-inch wheel base 

many vases inghouse air brake. B, Both front and vee Dee give 2 a hod ngeed weight "190-inch wheel base : ¥ Model 28X can be supplied in 145, 160 and’: 

ENGINE—Bud, Buda; Con., Continental; rear wheels s equal to strai ht Tatin " ee ag tac *Models HY and HYB also available in 176-inch wheel base 
Her, ag ee ow Pees oy ‘ee. Lyco- TIRES—B, Balloon; D, Dual; §S, Solid The odtitionnt FIs poh daa base 210-inch whee! base Me ae wee fee moped im 160 one 
ming; ax yaukesha is isconsin. lengths, the number of additional tire Tire vizes and electrical equipment op- . ] 

LURRICATION. Pb, presaure lubrication SPECIAL NOTATIONS types. "(tire ‘combinations each’ tvpe Cena! copenens upon type of service Nand, 190-inch wheel — m 10, 198 
to main ena connecting rod bearings; AMERICAN-LA FRANCE d the t on a nominal pav- *Model O Series, Large engine, pneumatie “Models 32% and 33X can be supplied 
Ee. eee "erieriaee*os, sireai= “ORG, Mada! sive, sreable as 2% tgp Hena bani for cach model i siven bclow. tires, pea wheel bases optional st oylegde'spm: SIM and JIX Cau be applied 

a a oe , enet, re, ay on Addit’! : *? T § s. L ie in 148, 172, 190, 220 and 255-in 

CARBURETOR nar, Carter: ea * Maree: cinetente anode’ also available as Dump Model Ratins ny 7 te porte oo PB ic eM a gh ay ge base. ihe ale LINE a 

t ° oe “ aS . § * s es ans “ J i, A 
_ oo noma pace enr ll Til, Tillotecs: i m.. oo Ng ann. saietintin T-11 3800 None None NM transmission optional at extra cost. *Capacity Model GN-N is 4,000 Ibs. re 
Zen, Zenith-Detroit. and Big Chief models. ’ Eg pond iH 4 P - MACK LINE body, cab, driver and payload 

FUEL FEED—Gra, Gravity; Vac, Vac- eee T-19 8500 141. 152 16 ca) * Other whee! bases furnished on all truck Maximum gross load, chassis; body and 

IGNITION ae “— rican Bosch; A *Engines in P= a located under T-25 8500 141, 152 1 1-13 _— en 7 Model 9. ane oot ik —— 
3 oa ' merican-Bosch; ‘. . 5 0 Sa »cated ide née ’ : ; ao 374 5- w »bs s Ss. an or ode is ‘00 
Electric Auto-Lite: Eis, g Roe LN the driver’s seat T-30 11006 oat 164 12 1-3 ay ag me. $ sear yoo fbi ng a tHand brake same as foot brake, aisle 
Le ge ad morse a ae: Rg A, Pez-m aes " aaa Ep — 1s ion He 2 2-4 * HYP.--Hypoid drive, single reduction. 3 brake on drive shaft, special equip- 

er sch; co- ny; ag, odels GF an also available in 7% oe . ti?Made also in tractor models ment. 
T-60 18500 166%, 18442, 200% 16 2'2-4% s : . 
| rhieettas:0N— Br. L, Brown-Lipe; Cov, Model JF also “available in the following 7-82 22000 16742, 185'4, 201 10 3-6 ane tom CLASSIFIED ADVERTISEMENTS 
} Covert: Ful, Fuller; Mec, Mechanics Ma- wheel bases: 165. 180 and 204 inches T-90 28000 201, 220 5 5-7% RD2, at $',450 on 180-inch whee) base, “IN THE AUTOMOTIVE DAILY 





chine; Mun, Muncie; W-G, Warner Gear; Model KF also available in 202-inch whee, Optional rear axie ratios are available *Tonner in wheel base, 123, 138; 1'2-ton in +- “ 
Cotta, (Cotta Gear Co. base and tractor 149. for all models. wheel base, 137, 156, 152; 2-ton in wheel NEWS BRING RESULTS 
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Automotive Industry Big 


Source of Scrap Iron 


EW YORK, July 2.— By pro- 
ducing more than one million 
tons of iron and steel scrap an- 
nually, the automobile industry 
constitutes one of the largest 
single sources of scrap supply for 
the steel companies of the coun- 
try, according to a report just is- 
sued by the Institute of Scrap 

Iron and Steel, Inc. 

The survey shows that companies 
which last year produced about 85 
per cent. of the passenger cars, 
trucks and buses had a by-product 
of scrap iron and steel amounting 
to approximately 835,000 tons. This 
only covers new scrap and does not 
include the tremendous amount of 
scrap from the dismantling of old 
automobiles, which is a_ distinct 
problem in conservation of national 
significance. 

Allowing for the companies which 
did not report their figures and 
whose motor car output made up 
only 15 per cent. of the year’s total, 
the institute estimates that the 
gross tonnage of ferrous scrap was 
1.000.000 tons. This 
tonnage represents virtually only 
that which is sold in the open 
market, some of the companies con- 
suming a portion of their scrap pro- 
duction in their own plants. Mak- 
ing further allowance for some in- 
dependent body builders and makers 
of parts and accessories, it is esti- 
mated that all branches of the 
automobile industry produced dur- 
ing 1929 as much as 1,200,000 tons 
of iron and steel scrap 

“The importance of scrap iron and 
steel as a raw material for the steel 
industry,” declared Mr. Schwartz, 
“is shown by the fact that last vear 
well over 30.,000.000 tons of scrap 
were consumed by the steel indus- 
try in making a record production 
of steel. The importance of the sale 
of scrap as a revenue producer for 
the automobile industry is illustrat- 


CHEVROLET AND YELLOW 
CAB JUNK 8,000 CARS 
A YEAR IN CHICAGO 


(Continued from Page 1) 


ough accord with Mr. Jeffery's 
method and strongly opposed to the 
system employed by junk men 
They showed their feeling in the 
matter last year when they co- 
operated in staging a big bonfire 
fed by some 300 “jallopies,” a spec- 
tacle advertised in advance and wit- 
nessed publicly by several hundred 
thousand persons. The event took 
place in Grant Park along Chicago's 
i 


lake front in the heart of the city 

The attitude of motor car dealers 
and distributors here is further re- 
flected in a statement by A. C. Faeh 
general manage! ot the trade 
association 

“Junk men who trv to put useless 
cars back in service hurt the traae 
not onlv with their resales, but also 
with their sales of used parts says 
Mr. Faeh 

“For the past few years the 
practic vas lor an automobile 
dealer to turn an unsalable ‘trade- 
in’ Over to a junk man for about 
$25. The junk man. after applying 
a few patch would put the wreck 
on the ised-car market Some 
gullible buver would ome along 
and purchase the car from th 
junker for from $35 to $75 He 
would then turn around and trade 
in the wreck for another machine 
from a reputable dealer, getting an 
allowance of $125 to $175 on the 
purchase of a new car. The wreck 


car would again go back to the junk 


man and proceed to remake its 
rounds in the same vicious circle 
“Each time the authorized agents 


industry would 
and $150 on the 
the public would 
still be in danger of exposure to a 
dangerous vehicle on the streets in 
the event that anybody happened 
to buy it for purposes of driving.” 


automobile 
lose between $100 
transaction and 


of the 


At present the franchised auto- 
mobile dealers of the city are giv- 
ing serious consideration to taking 
steps that will stamp out the evil 
exposed by Mr. Faeh. Thev have 
felt for some time that they have 
been the victims of a vicious system 
and are becoming more united in 


putting it to a stop in the interest 
of greater profits. more busimess- 
like methods and the combating of 
automobile “bootlegging.” 


HERCULES TRUCK MFG. CO 
CHARTERED IN CAMDEN, N. J. 
Camden, N. J., July 2.—Hercules 

Truck Manufacturing Company has 

been formed here with a capitaliza- 

tion of $100,000 by Randolph Cooper, 

Marlton; Howard C. Walton and 

William P. Hunterson, Camden. 


,ed by the fact that one large auto- 
mobile company probably receives 
as much as $4,000,000 a year for its 
scrap accumulations. This sum, be- 
ing equal to the sale of 4,000 auto- 
mobiles at $1,000 each, explains why | 
the automobile companies. take 
greater pains than most of the other 


industries in the preparation and 
classification of their scrap by 
grades. 


“It is significant that the auto- 
mobile companies market their 
scrap through scrap brokers and 
dealers. The largest producer of 
automobile scrap reports that 90 
per cent. of its material is sold te 
the scrap trade and only 10 per 
cent. direct to the consumers. A 
few other companies sold neg- 
ligible amounts last year direct to 
consumers, while the majority of 
companies disposed of all their 
scrap to the recognized brokers 
and dealers. 

“A large part of the scrap produc- 
tion of Michigan automobile com- 


| panies is shipped to steel mills at 


Pittsbugh, Youngstown, Cleveland 
and Buffalo. and a fair proportion 
of the total is transported by boat 
to the latter two points. Some esti- 
mates are that Buffalo mills are 
taking from 200,000 to 250.000 tons 
of scrap annually by boat from De- 
troit. 

“One of the largest items of scrap 
produced by the automobile indus- 
try is classified in the steel and 
scrap trade as hydraulic compressed 
bundles, consisting of light sheet 
scrap from bodies. fenders etc.. 
which is baled in hydraulic presses 
and used in the open-hearth fur- 
naces of steel plants. The automo- 
bile companies which reported their 
figures ‘produced a total of 235,279 
tons of hydraulic compressed bun- 
dies last year. The next item of im- 
portance was machine shop turn- 
ings, which totaled 192.788 tons for 
the same companies.’ 


CHRYSLER OUTLINES 
RECENT PROGRESS 


(Continued from Page 1) 
yeneral 
im- 


period of 


without 


critical 


depression 


tremely 
business 
pairment 

‘5. A new basis of co-operation 
between management and em- 
ployees has been established which 
marks a distinct step forward in 
commense industrial relations.” 

Mr. Chrysler also calls attention 
of the stockholders to the fact that 
Chrysler Motors has so _ perfected 
the application of its original and 
fundamental principle of success 
standardized qualitvy—-to automobiles 
in all price classes that is market is 
the entire automobile buying public. 
and that since the corporation sev- 
eral months ago began to compete 
for the first time in the lowest price 
automobile field with the Plymoutn 
any one in the market for an auto 
mobile is now a potential customer 
for a Chrysler-built car 


REO SHIPMENTS FOR SIX 
MONTHS TOTAL 12,760 


Detroit, July 2 June shipments 
of Reo Motor Car Company were 
1027 cars and trucks and for the 
firs six months total shipments 
were 12.760 units 

In June last year Reo shipped 
3,042 units and in the first six 
months 23.127. May shipments this 
year were 1,759 cars and trucks 


OLDSMOBILE SALES UP 
IN FIRST FOUR MONTHS 


Lansing, Mich. July 2.—Retail 
sales of Oldsmobiles have advanced 
during the first four months of 
1930 at the same relative pace that 
has marked the forward march of 
this automobile during the past 
four years, according to official 
new car registrations compiled by 
the R. L. Polk Company 

These figures place Oldsmobile in 


seventh place among all automo- 
biles registered in that period in 
the United States, as compared to 
ninth place during last year 


HUPP SHIPS 16,698 CARS 
IN FIRST HALF OF YEAR 


Detroit, July 2—Hupp Motor Car 
Corporation shipped 2,606 cars in 
June and in the first six months 
shipments totaled 16,699. 
In the first six months 
Hupp shipped 25,641 cars. 


of 1929 


‘INDIANAPOLIS PLANT 
~ SCHEDULES UNCHANGED 


(Continued from Page 1) 


several traffic officers were sta- 


tioned within the block to keep the | 
amt ft | used car stocks for the entire month | 


way open, and on Sunday conditions 
were little changed. Seth Klein, 
head of the Austin Indiana Com- 
pany, while making no official esti- 
mate of the number of persons in- 
specting the bantam car during the 
first two days of its showing, voiced 
the opinion that the total was well 
up in the thousands, and was un- 
doubtedly one of the largest ever 
reached by any similar event in local 
motor annals. 

Oakland-Pontiac dealers from In- 
diana and Kentucky, numbering 
about 100. were guests of factory 
officials at a luncheon and business 
meeting at the Claypool Hotel, here, 


Friday. where W. A. Blees, vice- 
president in charge of sales, and 
D Bathrick, newly appointed 


Great Lakes regional manager, out- 
lined the coming year’s program in 
principal speeches of the meeting. 
E. J. Mann, zone manager, presided. 

Warning against over-confidence 
in immediate business revival, Mr. 
Blees left his dealers in a pleasant 
state of mind by assuring them that 
conditions were on the mend and 
that in other leading cities of the 
country where similar meetings had 
been called. the factory officials had 
observed unmistakable signs of im- 
provement. 

The reaction, however, he stated, 
was slow. but was based on sound 
principles which. by the beginning 
of the new year would have restored 
the nation’s affairs to a highly pros- 
perous state. The second half of 
the year, he believed, would con- 
tinue to reflect the gradual rise that 
is now in evidence. 

Mr. Bathrick discussed with the 
dealers’ latest ideas in accounting 
and office detail. a factor of much 
importance in present-day business 
management, he declared. 

L. G. Simmons, sales promotion 
manager of the Chevrolet Motor 








{Company here, who said Saturday | 
|that the June total would approx- 


! 
| 
| 


} 


Company's zone here, returned last 
week from a swing around the ter- 
ritory with the report that during 
the second ten-day riod of June 
used car stocks of the seventy-five 
direct dealers in central Indiana 
had been reduced by 263 units, the | 
largest drop for a similar period in | 
recent months. | 


More than a complete turnover of | 


was Claimed by Robert D. Johnson, 
head of the Johnson Chevrolet 





|imate 150 cars with only about 125 
|on hand. Used car business for the 
|month, he estimated in the neigh- 
'borhood of $150,000. 


Essex is another of 
the leading motor 
cars equipped with 


Harrison Radiators. 


out 5,989 cars and for the first six | 
months 74,498. 


annual summer 


The Miller Company, lighting equip- 
ment, will close at noon July 12 and 


While some trade authorities be- | 


| lieved the June used car business | ©* 


would show a decided drop from 


May, it was generally admitted that 


the condition was in a much more | 
healthy state than at the same time 
last year. 


| 


GRAHAM-PAIGE PRODUCED | 


26,247 CARS IN 6 MONTHS | 


Detroit, July 2.—Graham-Paige 


Motor Corporation produced 3,iv0| 
' cars 
months output totaled 26,247 cars. In | 
June last year Graham-Paige turned | 


in June and for the first six 


Production in May 
this year was 4,797. 
Graham-Paige will close its plants | 


during the last two weeks in July 


for vacations. 


CONNECTICUT PLANTS TO 
CLOSE FOR VACATIONS 


Meriden, Conn., July 2.—Automo- 
tive plants here are plahning the 
shutdowns for the 
inventory. The 


purpose of taking 
maker 


New Departure Company, 


of ball bearings, plans to close dur-' 


ing the last two weeks in August. 


resume production July 21. The 


Connecticut Telephone and Electric 
Corporation will be shut down from 
July 3 to July 7. 





| ers 


MARMON APPOINTS 
NOLAND ASSISTANT 
GENERAL MANAGER 


(Continued from Page 1) 


president in charge of manufactur- 
ing. . Sherer again becomes 
treasurer in addition to vice-pres- 
ident and director and J. M. Peter- 
son, for several years in charge of 
dealer financing, has been appoint- 
ed assistant treasurer. : 

newcomer in the automotive 
industry, Mr.. Noland has had wide 
rience in the farm implement 
industry in which he has been as- 
sociated in a major way for many 
years. For the last year he was 
vice-president of the Minneapolis- 
Moline Power Implement Company, 
and for the previous eight years 
was vice-president in charge of 
sales of the Moline Implement 
Company which a year ago mer 
into the present Minneapolis- 
line company. 

Before the war Mr. Noland was 
European manager of Deere & Co. 
and after having served as captain 
of engineers throughout the entire 
war spent a year in South America 
reorganizing the South American 
offices of the Vulcan Steel Products 


o- 


| Company of New York, general ex- 


porters. : 
Mr. Badger came to Marmon in 
1919 and since has been in close 
touch with all phases of the com- 
yany’s activities. For some time he 
fas been in charge of Marmon fac- 
tory operations. Before coming to 
Marmon, Mr. Peterson was with 
the Studebaker organization for fif- 
teen years as assistant treasurer. 


USL BATTERY SALES UP 
15% 
Niagara Falls, N. Y., July 
Shipment of USL batteries to deal- 
in the second quarter of the 
year showed an increase of 15 per 
cent., compared with the same 
period of last year, executives of 
the USL Battery Corporation have 
announced. 
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